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Conspicuous success in business can usually 
be traced to the ability of one or two men at the 
head of an enterprise to perfect a machine-like 
organization. 

All the resistance to the development of any 
concern that makes a useful thing or performs 
useful service for humanity, is the failure of 
some part of the machinery of organization to 
perform with clock-like precision and efficiency. 

To err is human, 

To shirk 1s a common human frailty. 

To tire, sooner or later, is only human re- 
bellion against machine work — one never 
tires of pleasant, diversified occupation. 
There is a little business machine that 


























does not err, or shirk, or tire. 

One that is at once preductive and 
an economy. 

It makes at least part of your 
organization perfect. 

It fits into the big ‘‘ma 
chine’’ and helps many 
departments toward 
perfection. 

We call it 


BURROUGHS 
ADDING 


MACHINE CO. 
DETROIT, MICH.: 

Please send us a 
Catalog describing your 
machine. 


Name. 
Business 


Address. 

















The Burroughs Adding and List- 
ing Machine. 

But it does more than add. 

It puts the figures down—prints them, plain 
and unmistakable —_ 

It puts them down in columns faster than 
you can write—almost as fast as you can think 
them. 

And when you have the figures down, you 
move a lever while you press a key and the 
total is instantly printed at the foot of the 





column. 

It will add dollars 

It will add cents. 

Units and decimals. 

It will add pounds. 

It will add fractions of nounds 

Units and fractions. 

It will put down sub-totals anywhere you 
want them, mark them as such, and carry them 
on into the addition and the grand total. 

And all in one-sixth the time it would take 
a “‘lightning calculator."’ 

All with infallible accuracy because it is 





mechanically impossible fur it to make a mistake. 
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is Economy is a Business 
Opportunity for Increasing Profits 


To an emplover this means a double produc- 





tive saving: 
First, a saving of five-sixths of the time 
emplovees now devote to original additions. 
Second, a saving of all the time devoted to 
verifying additions—searching for mistakes 
This time saved costs the employer good 
hard cash; a Borrough’s Adding and Listing 
Machine produces this time—for more profitable 
employment—work that requires brains 
And, it means prompt trial balances, 
Prompt statements of the condition of the 
“stitch in time’ may 








business, when a ‘save 


nine.”’ 

Incidental figures asked for at odd times 
quickly and reliably. 

To the head accountant it means peace of 








mind and a pleased employer 

Peace of mind because ‘‘the boys" can't get 
wrong totals to put into main accounts. 

A pleased employer because promptness and 
accuracy leave him no cause for impatience. 

Kight now before you misplace this paper 
fill out the attached coupon, sign it and mail it 


to us 


Winner of all prizes in all speed contests 
with adding and listing machines 


Burroughs Adding Machine Co. 


Detroit, Michigan, U.S. A. 
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Are You Troubled with 
= & 

Business Confusion ? 

Are your business methods thoroughly 
modern and up to date? 

Are your hands tied with too much sys- 4 








tem, or too little of the right sort? 
It is worth a dollar of any business 

the simple reason that a single good idea 
may be worth hundreds, even thousands 

a Business a Noi —Uorhb 

tbat ie | THE ONLY HOUSE NOT IN THE RETAIL BUSINESS 

pert, is a work full of modern methods, ‘ 
wide-awake ideas, and a scientific appli- 
cation of time and waste saving systems. THIS FIRM WOULD BE PLEASED TO | 
we ask for all. 

bi ss Comteate ENTER INTO CORRESPONDENCE 


cuin'n eetnee to tent Gate Al, Oo 2 x a? “a | 09 BROADWAY 
of dollars to him. 
By Charles A. Sweetland, Business Ex- | 
Seven Chapters—any one worth the price 
cuore X_ Suen x 2 teens oe: || WITH DEALERS DESIRING A LINE OF 


Changes in accounting methods; causes and ad- 

vantages Interchangeable leaf idea. Foreign 

countries interested Reasons for the r if d growth RST es. ASS W TI 

ot | € eat meth ris. = . FI _ — RI MA INE bf 
Chapter 2. Special books. Payrolls. Trial 


ce Quotation 


I 
Sale 4 ( 

Loose-leaf Invoice Books. The Purchase Record 

St cK Re rds. Real Estate Books. 


Chapter 3. The rise of talent in the office. 


wae Sova “gaat | | BOTH NEW AND SECOND-HAND 


























How to get more salary. What advantages loose- 
le if books possess that bound books do not. Trans- | 


ferrit g wccounts. Special rulings. Ledger forms & Hi E Fe M AC | 


Chapter 4. Size of leaf best. More on Ruling 
Indexing advantages. Arranging ledgers in series 


Proving ledgers. Shall accounts be numbered ? UNIVERSAL eg 
State and Town alphabetical plan of indexing - 
Chapter 5. Stories about early bookeeping. ||| |! ENVELOPE SEALER 


H w the phrase “as handy as a pocket ina shirt was | if 
: | 


coined The first | ise-leaf book a barn. Lega | * 





THE SHERMAC 
gives in a condensed form 
more than has ever before 
been offered in large bulk 
at much greater cost, and 
fully answers every pur- 
pose of the expensive de- 
vices. 









































y of loose-leaf books The loose-leaf cash book 3500 goatee h 
gl pest eeally: Fo en nvelopes per hour || hie HALL OFFICE 
, Chapter 6. Too much system “red tape Takes any width or SPECIALTY CO., 
hie er acpenser agen ota SG length of commercial PRICE $6.00 342 Dearborn Street, 
t .in the office, and their necessity. Law- CREPE. AGENTS WANTED IN UNOCCUPIED TERRITORY. CEASED 
1 professional men finding uses for modern . memes — 
met? i Books which are now advantageously 








made | se leaf. Ba ince sheet of Old Style and 


Loose-leaf books, showing by comparison and per- || 
ail 


centage the advance « f the unit idea. 
Chapter 7 The nit idea in filing papers | The ee 99 
Advar e in this direction Rapid growth of the 1} 





ul hiing systen Reasons. How correspond- |} 

ence ; easily found Why it is a time saver 
Ort ! lern ideas Steel in place of wood 
aga Ae eee | TYPEWRITER 

The book is substantially bound in cloth and e 

Sent Postpaid for $1.00. | Ten Years Ahead of Competitors 
Pin your dollar to coupon and send it in to-day A Pioneer in the Visible Writing Class—-the recognized feature 
in all new typewriters, and now demanded 





by operators generally 


Fill Out. Mail Now. 


PUBLISHERS OFFICE APPLIANCES, 
1322 Republic Building, 
Chicago, Mlinois. 


A SHIFT KEY means easy operating—more results 

A VISIBLE WRITER means fewer mistakes—quicker 
work 

A PAD MACHINE means less expense and prettier work 

NO RIBBON MECHANISM; assures simplicity-——durability 


THAT'S THE WILLIAMS 


Free booklet tells why. Special price to Agents in unoccupied 
territory. Machines sent on trial to responsible parties 


Williams Typewriter Company 
Derby, Conn. 


Dallas, Atlanta, Buffalo. Boston, Cincinnati, Cleveland, Detroit, 
ronto and Montreal, Can. 

€ ha B I Cardiff, Dublin, Edinburgh, Exeter, Glasgow, Liverpool, 

Leeds, Leicester, Newcastle, Nottingham, Portsmouth Southampton. 

















Enclosed find one dollar, for which send, post 
’ ANTI-CONFUSION BUSINESS 
METHODS, b 1 in clot! 





Name accents 
































Please mention this journal. 
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Underwood 








It WILL STAND 


—_— 










Any TEST 


Wherever language is written the 


Underwood 
Typewriter 


becomes as necessary to modern busi- 
ness as the mail service, telegraph, or 
telephone. Visible writing, perfect 
construction, easy operation, and great 





























Che 
Dodge Company 


Manufacturers of 


Typewriter Ribbons 


Dating Stamp, Adding Machine, Duplicator, 
Rapid Roller and Machine Ribbons and 
Carbon Paper of Superior Quality Only. 


Factory, SYRACUSE, N. Y., U.S.A. 


American Agencies: 
Boston Hartford Buffal 
Cleveland roledo Chicag 
St. Louis Cincinnati Pittsburg 
Washington Baltimore Philade!p! 





New York Representatives : 
THE RANSOM-PARKER COMPANY 
4-6 White Street, New York City 








speed, produce MONEY RESULTS, by 
saving 25 per cent. of your operator’s 
time with better and neater work. 


UNDERWOOD TYPEWRITER CO. 
241 Broadway, New York. 


Adapted for use with the “Unit Book-keeping System.” 
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Typewriters 
at Wholesale 





THE MOST COMPLETE LINE OF RE 
MODELED AND REBUILT MACHINES 
EVER OFFERED THE TRADE 


Dealers Wanted 


For the Well Known 
Line of 


“INVINCIBLE” 
RIBBONS, CARBONS AND TYPE- 
WRITER LINEN PAPERS. 


American Writing Machine 


343 Broadway. Co. New York City, N.Y. 








Please mention thie jiourna 
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All 


New England NEW ENGLAND 


Office Appliance 


and 





— Business Systems —— 


SHOW 


MECHANICS BUILDING 


BOSTON 


Nov. 22 


to 


Dec. 2 


Manufacturers:— Address all communications to 
Send name and address CHESTER I. CAMPBELL, Gen’! Mgr. 
for information 5 Park Square, Bost.on, Mass. 























50% OF OFFICE 


OFFICE 
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APPLIANCE MANUFACTURERS 


Originally Were From 


MISSOURI 


But we “showed” them that the 


DEALERS and 
BUYING PUBLIC 








are very much in- 
terested in Time 
and Money - saving 
Devices, and that 
they WILL AT- 
TEND the OFFICE 
APPLIANCE & 
BUSINESS SYS- 








TEM SHOWSand BUY GOODS 

















MADISON SQUARE GARDEN, NEW YORK CITY. 














COCHRANE & 


The Second Annual Show of all 


Modern Office Ap- 
pliances and busi- 
ness Systems will 
take place in 
Madison Square 
Garden, October 
28th to November 
4th, 1905, inclusive. 
Management: 
PAYNE 


Diagrams, Applications for Space and 
other Literature forwarded upon request 


ADDRESS ALL COMMUNICATIONS TO 


OFFICE APPLIANCE & BUSINESS SYSTEM SHOW CO. 





Suite 1734-35 Park Row Bldg., New York City 




















ALVAN MACAULEY 
GENERAL MANAGER 
BURROUGHS ADDING MACHINE COMPANY 
DETROIT, MICHIGAN 
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The our columns is in no 
hands other than our own. And as we 
have only the growth and betterment of 
our paper in mind, because on that de- 
pends its value to you, it is as they say, 
“up to us” to do only that which will 
further your interests and leave undone 
that which will hinder them. 

We want the patronage of every one 
of you who make or sell things for the 
business office, it doesn’t matter whether 
you make a paper clip or a thousand dol- 
lar device, and to that end we will be 
after your business soon. 

You all belong with us. 

With another “Thank you,” for what you 
have already done for me, I am, 


policy of 


Yours very truly, 


Epwarp C. THURNAU. 


ONE OF THE BIG LITTLE THINGS IN AN OFFICE 


i) ! ti { ‘ir. bus!- 


\Vhat you pay out for a box of carbon 
paper is merely a tax for the protection 
of your cash drawer—a tax which you 
pay to get protection against otherwise 
paying out $100 or $200 for needless la- 
bor and salary. 

Carbon paper, then, is one of the po- 
lice officers of your business—an officer 
whose mission it is to guard your cash 
box against needless expense, and a need- 
less reduction of your profit. 

Don't forget that there are hundreds 
of other officers vou should have to 
guard your business and your bank ac- 
count. 

If any one of us had a thousandth part 
of one penny for every dollar needlessly 
spent in business offices today, we'd be 
richer than Rockefeller in a month. 

And all these wasted dollars are due 
to a lack of proper appreciation of what 
this or that office appliance or system is 
capable of doing for you,—of saving for 
you. 

If an office appliance of any sort will 
save you in three, four or five months 
is much or more than it will cost you, what 
do you care about the price? As a matter 
f fact, you really get it for nothing. 

Whenever a salesman comes to your 
office in the future to show you some 
new office appliance, or even an old one, 
why not forget the old message you've 
been sending out by your office boy: 
“Tell him I’m busy and can’t see him,” 
and instead of that just ask him in and 
see what he has to offer. It may cost 
you a few hours a year, but you'll find 
these hours to be perhaps as productive 
of profit to you as any you spend in ac- 
tual hard work. 

Men have thrown away fortunes be- 
cause they were “too busy to investi- 





gate. 

Just size up the big fellows around 
vou 

\s a rule the multi-millionaire with a 
ge factory, thousands of employees, 
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and director in a dozen other enterpris: 
is a man who has time to _ investigat 
He knows that it pays to look into « 
erything. 

That’s why he’s what he is 

That's why he’s not “so busy” as som: 
of the little fellow 
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all that makes tor better busin 


ditions for you 


THAT FANCIED “DULL SEASON” 


Now that summer is within hailing dis 
tance it may not be out of place to mak 
a few observations about that fancied 
“dull season.” 

They say that a man can make himselt 
actually ill by continually thinking he is 
going to be. ‘They say also that there is 
no quicker way to bring on hard times 
than to be continually standing around on 
street corners and in front of 
stores discussing hard times. 

For some reason or other there has 
been for years a feeling among business 
men that there are a few months in th: 
year when times are to be dull 
Just how this feeling first obtained such 
a foothold is hard to imagine. It is not, 
however, difficult to see why some men 
experience a business lull during the sum 
mer months. 

They spend several months in advanc: 
of summer's arrival making up thet 
minds that business is going to be dull, 
and they keep thinking about it so much 
they relax their usual 


grocery 


’ ‘ 
roing 


and so hard that 
strenuous business efforts to such an ex 
tent that they 
makers of these dull times 

If continually thinking about being sick 
will not con 


themselves become _ tlh 


will make a man sick, why 
tinually thinking about dull times creat: 
dull times? 

As a matter of fact, thers 
reason why there should be a 
lull in the summer 
wouldn't be if business men kept 


is no logical 


business 


time, and there 


THE 


lhe life of the salesman is not alwavs “a 
nor can it be truthfully de 


scribed as “‘a bed of unalloved bliss.” The 


bower of roses,”’ 
days of “soft snaps” are over, and he who 
wishes to succeed as a good salesman, must 
get up and hustle, for there are others on 
his track from early morn 
In every deal there is competition, and com 
petition of the fiercest kind 
against blind writers; machines whose rep 
utation is covered with the gray hair of old 
age, but not decrepitude, ag: 
keyboards; machines of undoubted 
merit; partly visible writers with the al 
leged strength of a Hackenschmidt against 
visible writers, backed with th 
dorsement of an international 


intil dewyv eve 


\ isible w riters 


unst double 


case 


strong en 
exhibition : 


writers whose claims cover the fact that a 
of the writing is visible all of the 
against writing machines whose merit prin 


time 


Same amount Of steam during the si 

months that they do during the winter 
months lt may be, and undoubtedly ts 
often the case that a product cannot be 
sold in one section of the country during 


vy as during 
other months of the year, but it must b 
borne in mind that it isn’t summer or 


winter in every place at the same time. 


the summer months as readi 


If the volume of a man’s business dé 
creases in the summer months it is usu 
ally due to the fact t 
the steam pressure in the business g 
ting department. 

A certain manufacturer, 
known to makers and users of office aj 


“My 


1 ( 
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> 
t i 


iat he has decreas 


who is wi 


pliances, recently said: busine 


used to dwindle down to nothing in th 
summer time, and each year I was obliged 
to take a forced vacation covering a mucl 
longer period than | really cared to tak 
but | adopted a new plan several year 
ago and | don’t mind telling you what 
is W het y volume of business d 
creast | work jus a littl harder tl 
usual, and the results are always visible 
on the right side ot my books I use 
to advertise only during eight months 1 


my advertising al 


With 


the year and dropped 


together trom May to September. 


all of my advertising cut off, and it was 
my principal selling force, was it an 


wonder that my business should decreas 


tf it Nnadnt made uy ind to a 

vertise all the time and the result is tl 
, 

today I a st as busy in 


TRIALS OF A 


cipal rests ¢ assumption that a 
nachine I st. s ilar lan Vas Pp 
duce irs iv 1 be l ( t success 
Chet { . | | v} g I he ( 
tails \ll the machines o n fa 
ill are endi nsti ents the 

itt nity and the sweet w 
he operat vhich chine ts purchas« 

\nd wl | the sweet w 
that pre . ‘ has ft h 
final choice of tl ichine Che sales 

iy be tl parago! vf all the virtues, | 
dress m: be faultless, his manners irr 
proachable, and his claims for the machi 
he represents undoubtedly irrefutable. but 
spite of all he may lose the sal He may b 
turned down, and turn: vn hard, bv a 
little snip of a girl, with a wisp of hair 
hanging down her back, fresh fri a 6 
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in the keyboard of one of the standard 
machines will call forth a loud storm of 
protest. 

The No. 7 Remington, with the four ad- 
ditional keys, will, even today, upset many 
stenographers. I venture to say that many 
typewriter salesmen who read this, know 
that they have lost sales of machines where 
they placed a No. 7 keyboard machine in- 
stead of a No. 6 keyboard. I have had 
many say: “I don’t like this machine at 
all. I keep on striking the wrong keys.” 
The substitution immediately of a No. 6 
keyboard cured the defect, and a sale re- 
sulted. My advice is—don’t worry about 
the keyboard—thousands have learned it— 
thousands more are learning it, and you can 
no more get a better one substituted than 
you can make Niagara run backwards. 

lhe Correspondent, “Merely A Man,” in 
our last issue nearly struck the nail on the 
head when he wrote that stenographers 
wanted better instructors. I think every 
salesman has had difficulty in finding com- 
petent help for his customers. There are 
hundreds and thousands of operators—but 
how few of them are really competent. One 
thing most stenographers lack is the ability 
to spell, and the next thing lacking is that 
useful commodity—common sense. Our 
business schools seem to think that their 
duty is ended when their students can write 
so many words per minute in shorthand, 
and hammer a transcript out on a machine. 
ut that, as we well know, is only a tithe of 
the requirements of the average business 
man. Few of the beginners can spell any 
word out of the ordinary, and as for exer- 
cising a little common sense in transcribing 
a letter that is altogether beyond their com- 
prehension. 

The condition of things is getting worse 
on account of the multiplicity of schools, 
and the adoption of shorthand and _ type- 
writing in the public schools. It is forcing 
on the labor market a lot of undesirable, 
half-educated young people, and unless 
some steps are taken by the typewriter com- 
panies to raise the standard, it will soon 
reach a disgraceful state of affairs. In an 
irticle in the “New York Globe” of March 
22, 1905, by Evan Stanton, particular at- 
tention is called to this very subject. A 
stock broker in Wall street advertised for 
‘A lady stenographer and typewriter. Must 
be young, educated, refined and capable; 
salary liberal.” There were 152 replies. 
One-third from Brooklyn; six on postals ; 
five on advertising paper; eight from adver- 
tising agencies; four from typewriter deal- 
and all these were rejected. <A very 
large number wanted salaries from $6 to $7, 
showing they were beginners. Quite a 
considerable number of the applicants never 
used a single personal pronoun, forty in 
fact. Only ten of the letters were worthy 
of consideration, and there was not one of 
the applicants that could fill the bill. Does 
not this show conclusively that there is 
something wrong with the public schools 
as well as the business colleges ? More at 
tention must be devoted to the mastery of 
I-nglish, and that almost insuperable sub- 
ject, spelling. Good spelling, good type- 
writing, and good common sense will make 


cTs, 


] 








10 


a good stenographer, gladden the heart of 


the typewriter salesman, and bring him 
business. 

1 have heard some 
most amusing claims as to the strength of 


their machines. One salesman | heard of 


typewriter men make 


to know your machine and knoy t thor I 1 ( ( 
ough! next, to know the weak point { hines 
vou! pring ipal opponents mac mes. al vast litte rer ‘ 41 ; ae ind he . 
thirdly, plug, plug, morning, noor re ' io] 
night (One cannot even get trial orders , “ PRL ie 

lsd nA ‘ rit I i}? 


without hunting for them, and few sales 


challenged his competitor to throw his ma can be made, especial vith a as Hes RRS Nig 
chine on the floor to test its strength Ele chine ithout examinations It seems ; — F 7 = 
declined on the plea that his machine was ne the roval road to success in typ we : ee © 
made as a desk machine, and not for a foot writer salesmanship lies in the three p ——" price that , 
ball. His opponent jeered, and taking up — set forth above If any salesman has a ines al , 
his trusty typewriter, dropped it on the better plan, he will be conf ie unt t 5g 
floor. Luckily it escaped injury, and the blessings on his brother salesmen by t dis 
prospective buyer was so impressed that he ting them know about it through = th ten be 
bought it. Don’t you think that salesman colu ic] S 
should have been discharged COT there are some salesmen wl { ( your 1 at list pric¢ 
“See here!” exclaimed the irate put re so forceful that they fairly hypnoti smaller allowai Ir Oppor 
chaser to the typewriter agent, “didn't you their customers, and make them buy n the it sl s tl 
tell me the machine you sold me was so- chines when they really do not want the | t tl weak p S 
strong you could drop it out of a window, I am quite prepared to admit that sales ar our competit 9 I 
go down and pick it up, and go right to often the result of a chance call, when at won over the operator and the buyer 
work on it ?”’ tention is directed to the necessity of bette tle credit is se b cutting bel 
“T did.” results in the tvpewriting line, and the old competitor's p1 nd securing tl 
“Well, it fell out of the window accident machine can be exchanged for a new on Salesmen may | t of it—boast 
ally yesterday, and I had to send it to the [ut are there still living, men who car large number t 
repair shop.” valk into the first office they come acros inshij 
“Well, vou could have gone right to and come out with an order for a machin (One more 
work on it yourself if you'd known how to and perhaps a desk | have heard of m« s mont 
set about fixing it, couldn't you?” who did it in the past, in the good old da nents machi t rst thing 
And the typewriter man escaped when tvpewriters were not so common, a1 \buse is 1 re nt m 
One hears a lot at times, and often sees there were not so manv different mak« s shi 
advertisements with reference to scientifi Nowadays the man who sells machines that ur machine eTIO! 2 
salesmanship. Possibly it is a good thing vay hvypnotizes his customers, not wit! centlemanly. 
It seems to me the prime necessity of good —homied rds an forceful smiles, but alice, at 
salesmanship in selling typewriters is—first ith s itial inducements in the wa ! tan rot 
MOVING PICTURES IN BUSINESS 
Mr. ly I, ( Houghton, Tt Wetzel Ww tnd ado reat cdeal towartr ls nmcreasil that Ca tal r 
Houghton, systematizers, Chicago, ha public confidence in the way the off v1 mnt tail maz 
recently made a trip in the interest of of the Young Men's Christian Associa the end that t be submere 
the employed officers of the Young Men’s — tion ar maducted and in the manner | let t] mple method 
Christian Association of North America, hich the in subnut reports which w gy is 
gathering data and information relatiy be eas fication by either an audit st 
Lo delivering a lecture before the variot rr auditing « ( he ; 
general secretaries at Niagara l[alls, o Lhe lethod ot uunting in ( S obie < 
the 30th of this month, in which he will ears has been so redu that the o rm more a the cecrs 
give them the combined results of his in linary layman can soon be le fa of | c dow S 
vestigation and judgment on odern with the manner in which results are ; — ie a 
methods to fit their business tained, and a report iid before a finat ion . P 
The tour of investigation covered some committee can be of such a nature a see before him i1 lecture, to 
of the principal cities in the east, and so is s re it co T ct ep! { “ 
Mr. Houghton was enabled to meet va ilmost ediately by the or rv | Ss. so om 
rious personalities, trom which he feels ness in his conditiot1 is mn man = 
that he will be able to submit a report isted w 1 the past, owing to aia ‘ aioe 
that will be vastly interesting and in fact that growth e orgal tt S ed 
structive to the general secretaries. ‘Thi has been phenomenal and in the p . < 
lecture will be somewhat unique, inas tion of the work as an aid to vounge me as possibl. eked out h \fs 
much as Mr. Houghton will be aided the business part the institutt lous ' 
mechanically by the use of a moving pi been somewhat overlooked stit ; ' 
ture machine, in which will be exhibited However, the Younes Men's Christi \ el 
various office devices now on the market associations throughout the Unit St ae 
his will embody billing machines, add ire awake e to the fact that th: eral tay \ ow M 
ing machines, typewriters, loose-leaf de- well as tains of industry, ne Ass | } 
vices and office furniture. The descrip rn business organization, and the f $ ess 
tive illustrated lecture will not only be an hat Mr. Houghton is going to lecture o 
innovation to the general secretaries of this subj will convince them of tl he 
the Young Men’s Christian Associatiotr need of a uni fication of methods. Reac] aaa 7 
but be of vast assistance to them in help- ing o : \ for ( ¢ ] , 
ing them solve the problem of handling rf tl St | 
their office detail in a manner that w ! oO 
meet the requirements of the Vario é | sitio no 


Ts who are oft. ring the 


boards of direct: 
both 


their moral and financial 


suppor 
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“ON THE CARPET” 


No. 1 
oY &. THURNA 


1 Talk by the Manager to His Men) 


\ Bei "4 


See here. few plain State 
ments to make regarding our business. 

lor the past few months we haven't 
crease In our sales and there 
condition of things instantly or 
hap pen. 


There 
cept that 


you fellows! IL have a 


shown an 1D 
has to be a stop to that 
something 1s bound to 
this condition ey 


is absolutely noe reason To! 


not 


vou are taking the right kind of n 


terest in your work. 

The other morning I watched Smith while he was 
trying to sell Mr. Jones a filing ecabinet. and | neve) 
heard a lamer, weaker selling talk put up in my life. 


] 
' 


that eal 


If | had heen Jones | wouldn’t have bought 4 
inet either. 

The principal trouble with you fellows seems to he 
that understand your proposition as thor 
oughly as ought to. You don’t particularize 
enough—in other words, you don't separate 
argument for each occasion. 

You know night well that a doctor ave the 
kind of a pill for eve I"\ ailment that came to him 
for attention wouldn’t building up very 
much of a practice. Even the fakers pretend to make 
each ease a matter of special study. 

If any f you fellows had a shoe 
up with nothing but No. 6’s all made 
how many pairs of shoes do you think you would 
Only just so many as would fit the No. 6 


Into your store. 


you don’t 
vou 
have a 


| 
Wilo g 


saline 
succeed in 


STore stoeked 


One ¢ 


over the sam 


last 
sellin a day? 
feet that came 
Selling a cabinet means a 
woodwork and talking 
tion and finish. That is only the body, the frame, the 
hollow shell. The prine Ipal thing a filing cab 
inet is the system that goes into it, and if vou can’t sell 
a man the or in other wor 
going to sell him many eabinets. 
isn’t paving vou men § 


than just 
its constru 


vood deal wore 


selling the about 


ahout 


ds the soul, vou ar 


SVST@CIh. 


not 
This company 20.00, S30.00, 


or $40.00 a week just because von weigh 150 or 175 
— What we are paving vou for is the contents 
of that little bundle of grev matter vou are supposed 
to seed in the top ot your head. 


[ ean go out and hire men who weigh twice as mue 
as vou fellows do and get them for half the money. 

‘T want every one of you men to remember this 
Whena eustomer comes up to se yu find ¢« first of 
all what his troubles are. Talk about his troubles. Hr 
is more interested in his own troubles than he is 
vours, and if you will talk to him about them you 
vet his attention. and when vou have his attenti: 
then talk to him ahout your remedy. 

Unless vou men learn to sell brains and. ide 
eombinatior 1 the office applanees whieh we 
for sale here vour ability as salesmei ill never be 
‘ome so large that it ean’t bi easured | 


LPP isd 


ANCES 11 
about prices being too high, you will never 
succeed selling that man unless you can demon- 
strate to him beyond every shadow of a doubt that the 
price is not too high, for the simple reason that what 
trying to sell him will save two or three times 
a year, and that as a matter of fact he is 
r nothing. 
\nother thing I have noticed with some of you— 
give a man all your attention, and if you 
don’t do that you certainly have no right to expect all 
~his attention in return. I noticed the other morn- 
» that while Mr. House was talking to a prospective 
about a loose leaf system, the purchase of 
iid have run up into a good many dollars, he 
as spending about half of his time watching the 
stenographer from Jones & Hawley’s office, 
into the store to buy five cents worth of lead 


eomplains 


you are 
ITS COST 1N 
etting it Ti 


ou don’t 


stomel 


Hch wo 


pretty 
wlnty nein 

pencils. 
You can’t put an ounce of sincerity into your sell- 
unless every pound of your attention is con- 
eentrated upon the one thing you are trying to sell, 
and unless you concentrate every bit of your energy 
and effort you will never sell anybody who comes in 
re except the fellows who are going to buy anyway. 
tan, it isn’t any trick to sell a man an article when 
e has come into our store with his mind made up to 
wiv. Any bright office boy could do that. But you fel- 
ws are passing up opportunities every day because 
haven’t your whole mind on this one question of 

sé lling more coods. 

\lany customers who have come into this store and 
ought a few dollars worth of goods could have been 
1 good many other things if you had just taken 
me all their attention in some tactful manner to 
o of the dozen other labor and money saving 

ich we have here for sale. 
ago Mr. Keeler, the broker across the way, 
the afternoon to buy a fountain pen. I happened 
the time when he was waiting for Jimmie to bring 
id we got into a conversation. Now, Mr. Keeler 
ites a good many checks, and it occurred to me 
have a check protector. I asked him if he had 
tector, for which we have just secured the agency, 
had not. We went to the back part of the store 
ed this device to him and the result was that in- 
that afternoon Mr. Keeler 


lth talk 


$2.50 in our stére 


ows would get together and make a solemn res- 
effect that you intended to sell twice as much this 
ast, and then spend a little time, a little thinking 
going to do this, it wouldn’t be long before 

to us and not only demand more pay but get it. 
licy of this house to raise any man’s salary, but 
man among you who can’t raise his own salary 
the right sort of material. You know mighty well 
rth $60.00 a week you will get it, and if we don't 
petitor will, but at the pace you have been going 
onths there will be a fine cut in salaries from A 
onthly report sheet shows a very material im- 


vait for developments during the next thirty 

” is what we want—and we are go- 
This house will back your efforts to the limit, 
the efforts first. 

| have some 


vhole lot on vou. 


ore sales 


more to sav te vou—and what that 
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TYPEWRITER KEYBOARDS AND THEIR DEVELOPMENT 


BY GEO 
PART I- 


In a previous issue of this journal | 
illustrated the possibilities of the writ 
ing machine in the way of “fancy work,” 
bringing into use two extra characters. 

At that time I described the change 
taking place in the requirements of the 
general public, taking the country as a 
whole as a basis, and not any given ter 
ritory, bringing out the fact that the ma 
chines with extra characters were having 
the larger sale and fast gaining in use, 
owing to the greater demand made by the 
commercial world for more varied work. 
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| SPECIMENS OF THE WORK. 
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SO 


and not 


houses 


many years 
were content 
merely for /et 
for similar 


one time, 
commercial 
with using the typewriter 
ter writing, and practically 
work in the legal profession. 


At 
ago, 


Today this very necessary machine of 
commerce is called upon to do the bill 
ing of the largest and smallest met 
chants, and this in duplicate form, vary 


ing from six to a dozen copies 

Many of the larger shippers of mer 
chandise, chiefly exporters, are 
tomed to marking their packages with 


accus 


special signs, and their billing is simi 
larly embellished with these special 
marks of distinction—‘shipping trade 
marks,” as we might call them, which 
are placed on the bill with a special 
stamp, for want of a machine able to 


handle the designs required. 

Most manufacturers have 
special forms, such squares, 
stars, crescents and the like, placing them 
on the typewriter at for 
just such purposes, allowing the operato 
to place such figures or letters in thei 
centers as might be required. 

Such special marks are usually slightly 


arranged toi 
circles, 


as 


some expense, 


used, and of course take the place 0! 
others that might be of service, were they 
not on the keyboard 

Some of the special marks now used 
are complete in their design, and appear 
on the bill from a single stroke of the 
key, while others are made up of a com 


bination of several portions of the mark 
on different type blocks, struck in prope: 
rotation to produce’ the 


whole design 


operator, which a 
for shipping 


embellishing a 


ter or on 
may be placed the 
sired—the initials, 
or names 


AW OE’ 
WAV 


APPLIANC 


marks 
“title 
any portion of these squares 


ES 








re often required both 











is very useful, and aside from the wor 
PATTERSON here accomplished, allows one to rule 
an opposite direction from the under 
—~SHIPPING MARKS score, which will be found very valuab! 
a. pa aa peer art 
Here I desire to dwell on the possi dor ee teens Cee eee 
bilities of acquiring these special “ship by using a pencil. pen or pe narkine 
ping trade-marks, without having them levics foreign to the machine. when 7 
actually popreg é " — blocks or an be done in the same manner as an 
appearing on the keyboard. ot > writing ith the s; . anifoldin 
The first illustration given herewith ee P ee eee 
starts off with the “underscore,” as found — lt ia possible to make curves. half 
on all typewriters, followed by a perpen- joc and ¢ moe S hentense acbiliel amen! 
dicular. This upward straight fine is —— anita — aa ae proses om 
placed to the right or left of the typ hes. one eat chown hen 
block, so that when struck it joins th: 
underscore at either side, and the length PART II—EMBELLISHMENTS 
of the perpendicular should be governed , 
by the width of the spacing between lines How often, in almost any lin 
of the typewriter on which it is to be Work where the writing machine is use 
used. is one called upon to execute a “titl 
Following the perpendicular, we have P@8* 0! heading to a legal documen 
the regulation slanting line, used in mak play or corporation paper. Heretofor: 
ing fractions, to be found on all typ one has had to be « mtent with the us: 
writers, and following this is a similar © capital letters, spacing the words to 
line, only slanting in the opposite direc hill the line. 
tion. This latter mark, together with ABCDEFGHIJIKLMN 
the perpendicular, will accomplish many : : 
seemingly impossible characters and de — — 
signs, used in conjunction with the un \ 4 \ 
derscore and the fractional slant, and A K Xe _/ 5 L |] 
many variations in design will arise from 
their use. K Z \ NM | | — — = 
Under the first line of the illustration 
given here are shown several sizes oi — 
blocks and squares, accomplished with | | | \ | \VA/ V \/ / 
out any great effort on the part of th / IN ; i 





valuable when 
In the cen- | 


and 
page.” 
matter de 
destination 


reading 
numbers, 
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Here are shown portions of diamonds 
half diamonds, stars and odd-shaped fig 
ures which answer well for shipping 
trade-marks hose shown are only a 
few of the great variety that are pos 
sible with the use of these two new char 
acters added to the present tvpewrit 
kevboard 

Che perpendicular mark in particular 


Here is shown a full alphabet, simp! 
design, and easy of construction, wi 
the us¢ of the extra characters 
described and illustrated in Part | 

this article. 

Che alphabet hi shown can be sprea 
out, lengthened, broadened or varied, a 
cording to the tas of the yperator 
he requirements the work. 

The larger capita H, P—as shoy 
here. are of anot stvle, accomplish 
in a similar man and with the sat 
ease as are the smalier characters I] 
stvl does ver\ ellent service whet 
one is building lvertising copy 
the printer, or making of a | 
letin notice. 

Lhe possibiliti : Or the LIS of 
smaller alphabet ymmercial worl 
here shown \ letter or communicati 
received in the manner shown 
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THE 
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GRAND 
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© We accept your 
for 40 of your new model typ 








Comright 1906 by G.H. Patterson N.Y. 
The Office Appliaice Trade Journal.- 








care on the part of the 
and properly handled, does well in bring 
important parts of a nam 


some operatol 


ing out the 
or title. 


The paragraph sign (§) as shown in 
this specimen, is now used by some of 
the best corporations, and particular 
those treating their correspondence with 


any degree of importance, or showing 


any pride in the manner with which their 
letter writing is engi The effect 
these marks in a letter, particularly when 
made up of short paragraphs, is ver 
pleasing, as well as effective. 





SS Ox B 


‘int seannnnt ennein yy 


RSI SSRI 


SoS SS SS Oe 
——————— —_ = ——— oO 





Further and mor ymprehensive illus 
trations of the possibilities from the us 
of new iracters special marks, will 
be give in later litions of this journ 

IN ANNUAL CONVENTION 

The Internationa! Time Recording 
Company of Binghamton, N. Y., are pre- 
paring for their fifth annual convention 
of agents, to take place during the week 
f July.17. The convention is for th: 
purpose of schooling their representa- 
tives in the advanced arts of salesmanship 
ind to improve their efficiency through 
the exchanging of ideas. 

From all parts of the country th 
igents brought to Binghamton at 
the company’s expense 

Mr. A. F. Sheldon, of the Sheldo 


Salesmanship, an 
r of the advertis 
department National Cash 
Company, will be guests of 
Mr. Connors has accepted the po- 
sition and advertising manager 
with the new Bundy company, who ar: 
completing their factory at Endicott, to 
move. 


School of Scientific 
* S. Connors, manag‘ 
ine of the 
. ~ 

Register 
honor. 
sales 


which place they will soon 





the year 1884, 
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CHARLES SPIRO 

Back in the seventies, in New York 
city, there was one Joseph Spiro engaged 
in the manufacture of watc and as- 
sisting him was year sated pantennen bear- 
urname in licated at the heading 
of this asia and wl picture is here 
hown. 

One of the achievem 
men at this time was an 
istering device for the marking of cyl- 
inders in music boxes, although their 
main efforts were in the watch manufac- 
turing line, where mechanical skill and 

mechanical adaptability is very neces- 
sary. 

Such was the early training of Mr. 
Charles Spiro, who labored in his line un- 
til such time as “dame nature” compelled 
him to seek other employment, due to 
poor eyesight. A course in law at the 
York University fitted him for prac- 


hes, 


hos¢ 
ents of these gen- 
automatic 


T cor 
reg 
] 


\Vew 


CHARLES SPIRO 


1 
} 


ie entered the 
‘ton, in 1873, afterwards ret 


bar at Wash- 


urning to 


mechanical abilities, and du: 


to necessity, the great mother of inven 
Mr. Spiro op interested in a 

eans of writing by machine, and per- 
ed what he then te hewn the Columbia 
hand typewriter, making one model, 
which he used in practice, until about 


when his 


friend, W. J. 


-hardson, of London, became interested 
the idea, and offered to market the de 
e, should they be made, and it was 
e to M Richardson’s enthusiasm for 
machine, which started Mr. Spiro to 
anufacturing, with a first subscription 
rn 

D300 
fanv of these machines were sold, and 
the idea of a larger model, built after 
ther pattern, with individual typebars, 
s suggested and perfected, and begin- 
arith ite nts date T8880. follows d 
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by others for ideas then original and the 
first of their kind, the Columbia Barlock 
Typewriter Company has progressed, un- 
til today they have a capital invested of 
over half a million dollars. The develop- 
ment was gradual, conservative and com- 
mencing with such a small installment, 
shows a wonderful progress for this com- 
pany. 

The factory building, standing on a 
lot 100x100, on the north side of One 
Hundred and Sixteenth street, in New 
York city, or that portion known as Har- 
lem, the company have a piece of prop- 
erty which has increased in value at an 
enormous rate. In fact, today the land 
alone could be sold for more than twice 
the original cost. 

The main building is six stories, 45x100 
while there are several additions and in- 
dependent buildings used for various pur- 
poses, one being the manufacture of their 
own writing machine ribbons, a feature 
very few of the manufacturers have. 

At the present time, about 200 hands 
are busily engaged in filling orders, and 
indications are that the summer will see 
this modern plant kept to its fullest capac- 
ity. 

Mr. Spiro is assisted in the factory office 
by his son, Walter J., while another son 
is manager of their Philadelphia office. 
Walter Spiro is a graduate of Columbia 
college and is a mechanical engineer. 

Such a record, commencing with the 
early history of typewriters, under cir- 
cumstances far different than is the be- 
ginning of modern enterprises of the kind, 
is something to be proud of, and well 
may he and all his associates feel and 
appreciate the maxim, “Great oaks from 
little acorns grow.” 





SUES FOR $15,000 DAMAGES 

The United Typewriter Company, com- 
posed of Geo. W. Bryan and Adam A. 
Bryan, doing business for some years in 
Wichita, Kan., handling typewriters and 
office specialties, have brought suit 
against the Millison Office Supply Com- 
pany of the same city for $15,000 dam- 
ages, alleging that the Millison company 
caused to be published in local papers 
that they had secured the business of 
the Bryans and would offer it for sale, 
indicating that they had gone out of 
business, contrary to fact. 





A QUERY 


It is definitely rumored that a well 
known typewriter company is considering 
the adoption of three billy-goats “chew- 
ing the rag” as a trade-mark for its paper 
feed (perhaps in imitation of the Smith 
Brothers’ sign of the running horses). 

Now, if some well meaning, but inju- 
dicious, employee of that concern were 
to let down the bar to its goat pasture 
would there be enough left of him to give 
three groans over when the billy-goats 
got through with him? 
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AN INCH AN HOUR 


The accompanying article on the “Inch An Hour’ method of registering employees time 


. who manufacture the clock described 


ter Department of Crouse-Hinds Co., Syracuse, 


© question of time keeping is now so widely considered, and the writer so well postec 
presenting it to our readers, and we are sure « careful perusal of the subject will be found both i 


A pronounced evolution is taking place in 
offices, stores and factories, not only tend- 
ing to, but actually accomplishing the re- 
sults desired. A visitor to the recent Office 
Appliance Shows held in New York and 
Chicago must have been amazed at the new 
devices and inventions exhibited that have 
for their object the shortening of clerical 
work, and at the same time creating sys 
tem and accuracy heretofore unknown. In 
the last speech ex-President McKinley de 
livered in Buffalo, a few days before his 
assassination, he said: “Expositions are the 
Time Keepers of Progress.” Mr. McKin 
ley hit the nail squarely on the head; he 
appreciated the need of expositions and 
also the importance of Time Keepers. 

There are two kinds of Time Keepers, 
Human and automatic, and the former are 
fast giving way to the latter. It may be 
the wonder of many what the advantages 
are of the automatic time-keeper over the 
human time-keeper. They are numerous; 
but first of all accuracy, next comes econ 
The machine cannot make mistakes, 


omy. 

while a time-keeper not only can, but fre 
quently does, and withal, the machine 
makes no distinction between friends or 


enemies. With the human time-keeper they 
have been known to show partiality either 
in favor of, or to the detriment of the indi 
vidual, the keeping of whose time they act 
as custodian. Furthermore, in operating 
and manufacturing departments wher: 
work is waiting to be done, the fact that 
an employee arrivesand registers on a clock 
at those departments at a given time, in 
stead of at the street entrance (which 
would be the case in the absence of clocks), 
is most important. The time lost between 
the two places is a large item; a much 
larger item in fact than the cost of the sys 
tem which will prevent it \s short cuts 





are the style just now and as accuracy and 
economy are paramount, is it to be won 
dered at the passing of the human time 
keeper ? 

The Hawley Time Register has so man\ 
unique features that an explanation of it, 
together with illustrations, cannot fail to 
interest people in this time-keeping, time 
saving device. This Register is widel\ 
known as the “Inch an Hour Clock,” and 


was written by Mr. W. D Hawley of the Time Regis 


1 in the requirements, that we feel quite fortunate i 


nteresting and beneficial. -Editor'’s Note 


the above advertising phrase tells the whol 
story just as quickly as the working time 
can be told of employees by a glance at the 
chart the Register produces. The opera 
tion is the simplest and quickest possible 

the push button method. When an employee 
enters work, he pushes a button bearing his 
number, which he leaves in this position 
until he stops work, when he then pulls the 
button out and it remains out until the next 
time the employee resumes work. These 
repeated as often as the 


operations aré¢ 





employee enters and leaves the establish-@ 


ment and he can go and come as many times 
is he may wish during the day and night, 
ind he can also register on Sunday, if nec 
and without any attention on his 
part, as the clock is absolutely automatic. 
rhe location of the push button, in or out, 
serves as an indicator, telling at all times 
who are and who are not at work. 

rhe instant an employee registers “in,” a 
marking stylus is dropped on a cylinder, 


essary, 


just 


which revolves once in 
twenty-four hours. \ 
white vertical line is 
thus drawn on a chart 
of sensitized paper 


W rapped around the cyl 
inder. The twenty-four 
hours (for day and night 
record) are shown | 

proper graduations, the 
scale being “an inch an 


hour: thus. if an 
emplove works five 
hours in the after 


noon,a five-inch line will 
be drawn for him. The beginning of the lin 
shows the time the employee began work: 
the end of the line, the time he stopped, and 
the length of the line (an inch an hour). 
how long he was at work. The break in the 
line at noon shows what time the emplovee 
went out for dinner, what time he returned 
and how long he was gone. 

At every revolution of 


the cvlinder. it 


automatically spaces itself for the next day 





] t 
i 


Te peate ad 


an this spacing 
four hours. 
changes, which 


Phe 
ides for day, nig 


| s | 
linder makes 


Sunday work f entire week, 
record of an employee is shown by 
seven parallel as the case may | 


or seven days 
When the pa 


Six 
aster takes the chart 


the cylinder his work is virtually don 
he has but to extend in each column 
amount of money eachemployee has ¢ 
Full time work for the entire week ca 
told without any computing by simp! 
glancing at the chart. Employees who 
short or over-time work, their recor 
be shown by shorter or longer lines, 
cordance with their ti 

Two buttons cannot be operated at 
and a bell rings for each person registe 
Che whole k be locked 
the employees hay irrived, and ren 
locked until just before leaving tim« 
nakes a double check on the workm«e 
if anvone leaves during working hours 
first have to ask permission fr the 
man to have the keyboard unlocked 
feature mav be used not, ac 
the wishes of ‘ purchase I 

The cylinder is provided with 1 
tor, which shows at all times the pr 
lay \fter the chart is changed for 
coming week, the cylinder aut 
locks at the proper time, requiring 
tention in setting \ spring n 
nishes the power for revolving the cvli 
making all automatic changes and 
the hands, and one winding a weel 
that Is 11¢ Cf SSAtT ' Ni ficure ‘s Tr s{ 
this clock and by their omission, the t 

Che sc clo« ks | ive been thi ] 
exacting tests and to-day th 
in successfu t h 
places, covering everv line of manuf 
in stores, omees hotels 1 
fact, any business emploving 
to a thousand rkmen will fir 
Register an nd 1 

the gre he emp 

the creater t] the Regis 


every tW 
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SeVvel 
it and 


as 


ccording to his we 
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“an 
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THE FRONTISPIECE 


Alvan Macauley, whose picture is re- 
produced as a frontispiece in this issue, 
is the general manager of the Burroughs 
Adding Machine Company of Detroit, 
Mich. This company is one of the larg- 
est in the world engaged in the manu- 
facture of office appliances, and the Bur- 
roughs Adding Machine is used in thou- 
sands of offices all over the world today. 

The phenomenal success of the Bur- 
roughs Adding and Listing Machine has 
made this company a large factor in the 
commercial field. 

There is a well known saying that “a 
corporation is no larger than the men who 
manage it.”’ For the last four years Mr. 
Mfacauley has been the general managet 
for the Burroughs company and during 
that period it has reached its largest 
growth. 

Mr. Macauley was born in Wheeling 
W. Va., just about the times when the 
country was recovering from the effects 
of the war. He spent his youth in Wash 
ington, D. C., solving the problem of ex- 
istence after his own plans. 

Mr. Macauley is a graduate of the En 
gineering School of Lehigh University 
and also of the Law Department of the 
Columbian University of Washington, 
D. C. After having completed his edu- 
cation he became associated in the ex- 
ecutive work in the National Cash Regis- 
ter Company, remaining with that com- 
pany for seven vears. He left the famous 
Dayton institution to take a position as 
assistant general manager of the’ Bur: 
roughs company, which at that time was 
known as the American Arithmometer 
Company. Four days after his conne 
tion with the Burroughs company he was 
made genera] manager—a position which 
he has held ever since. 

Under his able management he has seen 
the sales of the Burroughs Adding Ma- 
chine Company increase from 2,100 ma- 
chines a year to nearly 8,000 a year, and 
this increase has been due in great meas 
ure to Mr. Macauley’s splendid ability as 
an organizer of the selling forces of th 
Burroughs company. 

Mr. Macauley has a faculty of getting 
right to the point of things with very 
little waste of time, and has also thi 
power of tying his people close to him. 
It would probably be difficult to find any 
man in the country who controls so larg« 
of men. and who is regarded as 
highly by all of them as is Mr. Macauley. 
He is not a man deal in generalities, 
but if it were possible to analyze his plan 
of business he would probably sum up his 
“Get the best article 
no pains or effort or 


a body 


ideas as 1 
of its kind: 
expense in keeping it the best against a 


‘ 
and 


lows 


spar 


comers: get the best men to sell it, 
you are bound to get the best results.” 

The success the Burroughs Adding 
Machine has undoubtedly been due in a 
verv large measure to a strict adherenc: 
to this plan, and with the power of such a 


man as Mr Macauls \ behind this bit 
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philosophy it would be hard to imagine 
anything but success. 

If we could look behind the scenes and 
see the conditions which prevail in the 
greatest organizations we would find 
without exception that their successes all 
lead back to the man. 





JAMES CLIFFORD KENNADY 
A MAN AMONG MEN 


Born August 9g, 1873. Died April 29, 1905. 


To the many friends of Mr. J. Clifford 
Kennedy, for he had hundreds of them, 
the news of his sudden death will come 
as a shock, and will truly make one feel 
that the end of this life is most uncertain. 


Mr. Kennedy was apparently in ex- 
cellent health, but was troubled with a 
malady more troublesome than danger- 
ous, and at the suggestion of his physi- 
cians consented to undergo an operation. 
While taking an anesthetic at the Harper 
hospital in Detroit, Mich., he suddenly 
stopped breathing and the efforts of sev- 
eral physicians who were in the operat- 
ing room, to revive him, were futile. He 
died just as the work of administering 
the chloroform was fairly begun. 

Mr. Kennedy was about on the day 
before the intended operation and at- 
tended to his business. He decided to 
undergo the operation and was in good 
health, even to the minute that he pre- 
pared for the knife. 

Mr. Kennedy was proprietor of the 
Gutchess-Metropolitan Business College, 
having acquired control of the institu- 
tion last November. Prior to that time 
he was for some years school representa- 
tive for the Underwood Typewriter 
Company, previous to which he was with 
the Salem Commercial School in Salem, 
Mass., and had served as president of the 
National Shorthand Teachers’ Associa- 
tion. In 1903 he was vice-president of 
the National Commercial Teachers’ Fed- 
eration. He was born in New Philadel- 
phia, Ohio, August 9, 1873, and besides a 
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widow, whose maiden name was Miss 
Ella A. Murray, he leaves his parents, 
two brothers and one sister. 

With his affable manner, pleasing ad- 
dress and absolute integrity, Mr. Ken- 
nedy has won a host of friends, both so- 
cially and in his business relations. 

Services were held May 2, and the 
body placed in a vault until the 2gth of 
May, when the burial took place. 

The active pall bearers were: Messrs. 
S. T. Smith and R. B. Cone of New York, 
John R. Gregg of Chicago, Wm. J. Rigg 
of St. Louis, William Airheart, M. T. 
Nichols, Rex B. Clark and Ed. J. Smith 
of Detroit. 

The honorary pal! bears were: Messrs. 
Fred E. Sorebsen, F. G. Crandell, W. W. 
Hoskin and Newell B. Newton of To- 
ledo, Ohio. 
ee ELA 

SPECIAL NOTICE 


Messrs, Cochrane & Payne, managers 
of the Office Appliance and Business 
Show at the Madison Square Garden, 
New York, and Coliseum, Chicago, de- 
sire to make the following announce- 
ment: 

It has been intimated that the under- 
signed are back of an association called 
National Association of Office Appliance 
Manufacturers, and we beg to state to 
the public that we are in no way con- 
nected with this, or any other similar or- 
ganization, and we will appreciate it very 
much if we are informed of any state- 
ments and by whom same were made. 

Some time ago, Mr. George F. Parker, 
chairman of the National Association of 
Office Appliance Manufacturers, called at 
our office and after informing us of this 
association, asked if he might have desk 
room in our office temporarily. We ex- 
tended this courtesy, thinking same was 
being extended to all office appliance 
manufacturers, inasmuch as this associa- 
tion is for their benefit. Up to this time 
we had not heard one word from the 
association that was forming in Chicago, 
or we would not have promised Mr. 
Parker to put on our show under the 
auspices of the National Association of 
Office Appliarice Manufacturers. The 
next thing it came to our attention that 
it was being said by certain parties that 
we were back of this national association. 
Such reports are absolutely false. 

On account of our well-meant actions 
being misconstrued by certain compa- 
nies, we will run our shows, for the pres- 
ent at least, as they have always been 
run, with the excention that we will im- 
prove them in every way in regards par- 
ticularly to the following features: 

Regulation of the hanging of- signs. 

Regulation of attendance, by barring 
from the shows children and other un- 
desirable element. 

We solicit any suggestions from manu- 
facturers along these lines. 

Faithfully yours, 
Cochrane & Payne. 

1734, 35 Park Row building, New York 

City. 
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UNIQUE EXHIBIT OF THE UNDERWOOD TYPEWRITER CO., WASHINGTON, D, C. MAY, 1905 
DURING THE MEETINGS OF THE INTERNATIONAL RAILWAY CONGRESS 
OLD TIMERS MAY RETAIN BADGES E. ST. ELMO LEWIS ing, and corrections, or even the readi1 
=< a , of the copy under way is found ver) 
It has been the custom of the Reming lhe many friends of E. St. Elmo Lewis trying ' 
; - ; ying. 
ton Typewriter Company to present elab- will be glad to hear that after an excur- Some practical fellow has recently in- 


orate service badges to its employees 
serving five years or more, and at the end 
of every five years additional numerals 
were added indicating the time of service. 
This act on the part of this well-known 
company is a good one, and with so large 
an organization there is much fraternal- 
ism shown, and a Remington badge is a 
bit of adornment their wearers are proud 
of. 

Mr. Herbert Bishop, for some fifteen 
years in the employ of the Remington 
company, had been presented with one 
of these badges, and after quitting their 
employ recently they requested its re- 
turn and upon the refusal to do so, the 
company held back a portion of Mr. 
Bishop’s salary, amounting to $8.75. Mr 
Bishop brought suit to recover, won the 
suit, recovered the amount and retains 
the badge. 

It is reported that the company is now 
trying to have the employees sign a cer- 
tificate to the effect that should they 
quit the employ of the company thev 
are to return the badges given them in 
recognition of lone and faithful service. 


sion of a year and a half in the editorial 
field as managing editor of “The Busi- 
ness Man’s Magazine,” he has returned to 
advertising. Mr. Lewis made an en- 
viable record as managing editor of the 
Business Man’s Magazine, and saw it in- 
crease 60 per cent in circulation and 50 
per cent in advertising rates, but he pre- 
fers his old field, where the rewards are 
larger and quicker. At present he is 
head of the publicity department of the 
3urroughs Adding Machine Company of 
Detroit and acting as advisor to a promi- 
nent food company and working on spe- 
cial interests for the Brownell & Hum- 
phrey advertising agency of Detroit. 

Mr. Lewis has the best wishes of a 
host of friends in the field of advertising 
on “both sides of the fence.” 





COLORED STENCIL SHEET 


To those of us who have had occasion 
to use the modern duplicating apparatus, 
in which the wax sheet is used. the fact 
that the writing on the stencil is hardly 
discernible, as most writing machines 
remove the ribbon, thus allowing the 
type to do the cutting without ink 


vented a means of overcoming these dif 
ficulties, by using a colored backer f 

the stencil sheet, which embodies a num- 
ber of guide holes for spacing. In using 





this colored sheet. the characters, whe! 
cut, stand out in bold relief, and easi! 
visible to the typist. 
GOOD ADVERTISING 
In the bringing out of descripti 
booklets showing or describing th 
features of an office appliance, many 


means are employed to produce interest 


for the reader, and the copy strong 
enough to impress one with the subject 
before them. 

The Kellogg Switchboard & Supp! 


Company have struck a very origina! 
manner of describing their product, 
the shape of a desk telephone piece, and 
have brought into use a series of littl! 
brownie pictures, in which the browni: 
take an active part in describing the va 
rious parts of the phone piece TI 
reading attached to these pictures is ¢ 
logical matter 
a manner as to 
goodness of their wares. 


] 


( 
1 accomplished in suc! 


impress the reader with tl 








LEADERS IN 


a 


THE WORLD OF WORKERS 
AND GENERAL NEWS ; 











i / 

{tla Ga.—E in A. Hardin, of the Edwi 

\. Hard Company, general dealers in writing 
machines, and tl Williams Typewriter Agents, 
reports business conditions very prosperous for 
ie 8 h. and predicts activity throughout the 

summer This company recé ntly removed from 
Peachtr Edgewood avenue, in the 


enter of busines ity, where they have fitted 
ip s ro ted exclusively to the sale 
r ty iters’ sup] 8 
I Vass Har Shaw, well known locally 
typewriter fraternity, has disposed of his 
business terests Merchandise Exchange, 
ind accepts position as manager of the typewriter 
I J. T2 yid-timer in the writ 
macbine world, has pened spacious quarters at t 
rner of Devonshire and Franklin streets, 
, ‘ line of typewriters and office furnituré 
I Monarch ‘I riter Company have secured 


rable quarters on Milk street, in the Old 


J. Be lwort! many years superinte! lent 
of the F. S. Webster Company’s factory, has ac 
é 1 responsible position with a large paper 
hous Michigan. 

A handsome né front adorns the stor 
nied | J. J. Shani the Columbia Bar! 
ypewr r ager 

B hamton, N. J [he structural steel work 
f the Bundy Manufacturing Company has beer 
completed, and the brick rapidly being laid t 

expected tha six months this 
vill be rking ) hands. 

Bu tham, Al John A. Bate and I A 
Davis e for t Bate-Davis Typewriter 
Compa! nd t as local agents for th 
Ur Jer r. Mr. Bates was, for? 
year vith the Dearborn & Warfield Cor ; 
.nd likewise Mr. Davis. Both practical men in 
he handling of office appliances of the mechanical 
order—they should suc eed. 
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LEO. E. AND MICHAEL S. ALEXANDER. 
In the city court, Folger Bros., typewriter 
lealers, have brought suit against the Owings 


['ypewriter Company for $1,550 alleged to be due 
n contract. 
Nichols 


} 
and 10Cai 


Md.—R. J 
known in typewriter circles, 
the Blickensderfer, has moved his office 


fav orably 
agent for 
to larger 


Baltimore, 


juarters, 112 N. Howard street, first floor, and 
will be known hereafter as the R. J. Nicholson 
Typewriter Exchange, dealing in machines and 
supplies. 

Chicago, Ill—Two very fine sales offices have 
been opened in Chicago for the marketing of 


that of the Monarch 
09 Wabash avenue, and 


machines One is 


writing 
Typewriter Company at 


the other the L. C. Smith & Bros. Typewriter 
Company further up the avenue. The Monarch 
machine is in charge of F. L. Sholes, formerly 


of New York, w 


and well he 


ho is very proud of his quarters, 
Some very good business 


_ 


might be. 


has already been secured by Mr. Sholes, and he 
to ‘* Monarchize’’ a good portion of the 


promises 
‘windy city.’? 


neatest little 


writer, advertising a bu 


One f the ‘*bhooklets’’ ever seen 
t 


by the siness, was one re- 
eived recently from that old typewriter man, 
Franklin Hobbs, by himself, of course. Mr. Hobbs 
has been engaged for some time in an original line 
of work, that of letter composing and booklet 
writing for business firms. It is called a ‘‘ Letter 
Shop’’ where advertising and stock letters are 
written for customers retainer plan. He’s 
ng money. That’s 
Che Elliott-Fisher Company have taken new and 


eatly increased quarters at 125 La Salle street. 


Ir. Langford reports that this m was neces 
enr to take care of the gr wing business. Be- 
sides a splendid show with a large street 

hey i " rg separate room for 

t amen, a private r nsulting room, a 
r 1 shipping room, and a school room. In 

tter the company nducts a regular school 


and maintains a high grade in- 
structor continually in charge. The mpany is 
sitions for all its graduates, as 


t to fill pla es 
vith the Smith 


tors 


ahle to secure pe 
t as they are compete! 
Premier 


" connected 
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SAN FRANCISCO, CAL. 


Company in both St. Paul and Chicago, has been 
appointed assistant manager of the Chicago office, 
commencing May 1. 

The Chicago Writing Machine Company have 
recently removed their Chicago offices from Wen- 
dall street to 151 Wabash avenue, among the 
fraternity. Their factory is located at Gales- 
burg, Ill. 

Columbia, 8. C.—The Southern Scale & Fixture 
Company, of this city, who are sole agents in the 
South for the Dayton Computing Scale and the 
McGray Refrigerators and other specialties in 
office appliances, have just secured the agency for 
South Carolina for the Fox typewriter. This 
company handled the Remington for many years. 

Cleveland, Ohio.—The Elliott-Fisher Company 
have removed their entire plant, formerly located 
here, to Harrisburg, Pa., where all manufacturing 
of both the Elliott Book typewriters and Fisher 
Billing machines will be done. This means a con- 
siderable loss to Cleveland and a decided benefit to 
Harrisburg, for the company enjoys a large busi- 
ness, and a growing one. 

Des Moines, Iowa.—The Jewett Typewriter 
Company are still sending large quantities of 
their machines abroad, and only lately shipped 
250 to Germany on a single order. This company 
do a business largely in foreign lands, and the 
machine is probably far better known abroad than 
in the States. 


Grand Rapids, Mich.—The Barrett Typewriter 
Company are about to erect a plant near that of 
the Grand Rapids Brass Company, and will soon 
place their machine on the market. 

The Fox Typewriter Company are meeting the 
demand for a moderate priced typewriter, and 
are marketing two new models, which sell for $70 
and $75. The company have just paid 3 per cent 
as a semi-annual dividend upon their preferred 
stock. 


Honolulu, H. I.—Doubtless many of the fra- 
ternity will recall the pleasant personality of O. E. 
McCarthy. This gentleman has engaged in busi- 
ness with W. W. Gilluly, under the title of the 
Hawaiian Office Specialty Company, and handle 
office supplies, furniture and typewirters. 

Ilion, N. Y.—It is not generally known that the 
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HARRISBURG FACTORY OF THE ELLIOTT-FISHER COMPANY 


Showing effect of the recent explosion on the Pennsylvania Railroad at a distance of 
about 500 feet. Evidence of the force of the explosion is shown by the manner in which 
all the windows were broken, even to many of the sash being completely ripped from their 
places. Had the accident happened during the daytime, many more lives would have 


been sacrificed. 








THE COLUMBIA TYPEWRITER 








The ONLY VISIBLE WRITER that sacrifices NOTHING to gain visibility, and is unapproached in 
its AUTOMATIC movements, easy action, conveniences, and durability. 


CATALOGUES FURNISHED BY THE 


COLUMBIA TYPEWRITER MFG. CO. 


116th St., bet. Fifth and Lenox Aves., NEW YORK, N. Y. 




















Please mention this journa 





Remington Typewriter Company maintain a scho 
for typewriter mechanics at their factory. The 
are now seeking a number of young men of goo 
address and education whe will qualify for first 
class positions as repairmen and repair salesme! 

London, England. The Underwood Typewrite 


Company have only recently decided to go afte: 
their English business in a manner befitting then 


and have opened offices at 120 Queen Victori 
street. Mr. Emerson C. Eachel, the popular maz 
ager for the same company and until recently at 


Philadelphia, has been chosen as the permanent 
manager for their London office. Mr. Eachel’s 
personality is well suited for the country, and his 
experience will produce results that will be pleas 
ing to the company. 


Los Angeles, Cal. Metealf «& Wilson have pur 
chased the business of the Typewriter Inspe tl 
Company and are adding many new departments 
to their line. This company will act as agents of 
the new Stearns Visible typewriter, as soon as it 
appears. 

Milwaukee, Wis.—Owing to their increase i 
business, since that aggressive worker took hold 
Mr. F. C, Shoemaker—the Underwood Company 
have been obliged to seek larger quarters, a1 
have secured offices in the Wells Building. 


New York, N. Y.—The Prize Contest for $5 
in gold offered by the Underwood Typew riter (on 
pany for the best agency showing, for the first 
six months of the year, will be decided June 30th 
The amount is divided into five prizes, for whicl 
there is considerable rivalry. 

The Densmore Typewriter Company have ri 
moved from 309 Broadway to 346 Broadway, i 
the New York Life Building. 

Pittsburg, Pa.—D. M. Alkire, for some tin 
manager of the Elliott-Fisher interests in th 
city, has forsaken the book machines and accepted 
a similar position with the Underwood Company 


} 


Philadelphia, Pa R. R. King, local manager 
for the Smith Premier Company secured recently 


one of the largest individual orders ever received 

for typewriters, with a total value of about $20, 

000 in the sale to Straver’s business college. 
Parkersburg, W. Va \ new typewriter agency 


has been started here by the Fox Company, 
that they have placed their agency in the hands 
of Messrs. Dodge & Crist, who have been handling 


automobiles and electrical supplies. 

Seattle, Wash. The Pacific Typewriter & Sur 
ply Company, local agents of the Fox machine 
have removed their vation to Che rry street, 


the heart of the business district. 


Shreveport, La. The Heilperin Stationery C 
has been organized with W. F. Smith as manager 
taking over the agency for the Remington t 
writer, and to deal in various office appliances 
Louis Heilperin, of Heilperin Brothers, is th 
principal owner. 


Vpe 
¥} 


St. Louis, Mo. a. 4 Albright, of the St. Louis 
'ypewriter Exchange, making a specialty in grin 
platens, reports considerable increase in this 


ing 
branch of his business Mr. Albright is one 
the oldest typewriter and adding machine dealers 
nd does a national business. 
Topeka, Kan.—S. H. Gill and Benjamin Hayes 
of this city have invented a telegraph transmitte: 
arranged as an attachment to a typewriter. 


Ralph W. Crain, local manager for the Rem 
ington Co. gives up the joys of a bachelor t 


share life’s pleasures with another. On June 
he takes Miss Thelma Caddick in wedlock. Miss 


Caddick formerly had irge of the shorthand de 
partment of the Gem City Business College. The 
wedding takes plac« Quincy, Ll, the home of 


the bride’s parents. 
Wheeling, W. Va.—The Hammond Typewriter 


Co. have opened office in this city, next to tl 
postoffice, placing D. L. Bellamy in charge. Ths 
1ittsburg branch « ring this territory reports 


this action necessary to properly cover their rapid 


ly increasing business in this section. The other 


typewriters having permanent representation her 
are the Smith Premier, Remington and Under 
wood 
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It You 
Want to 
Get Out 
of the Rut 


of peddling typewriters or canvassing like a 
book agent, if you want to increase your earn- 
ings and get in some dignified work, provided, 
of course, you have the high grade ability, 
personality and 
industry, we 
want you. 

Elliott - Fisher |} 
Billing and Book- 
keeping Ma- 
chines will save 














THE MAKING OF A TRADE-MARKI 

Here is shown the picture of a daugh 

r of B. C. Butler, of the Butler Type- 
writer Company, Atlanta, Ga., in which 


the young lady is seated above the ma 

sciie ceniek: and hic aa ak teal from one-half to 
weaeause ioe ai alee two-thirds the 
TT chia ai conaae ania present cost of 
has already been illustrated in these billing and book- 
sane nacuuk a0 tha oukine Gauae keeping, and will 


ible to those of tl trade who have been 


fortunate in being blessed with children 
| | | ) he used as models 


do the work bet- 
ter, too, more ac- 
curately, more 
BOSTON OFFICE APPLIANCE SHOW ae neat | yYy an d 
New England is to have her first Office | . quicker. 














\ppliance and Business Systems show dur- | 
ing the week of November 27th to Decem- | Write us or come and see us. We have offices at the following 
ber 2nd, which will be held in the Boston points, and room for more men at each office and at other points 
\ p | ] 

"i 1 1 ay py SALES OFFICES 

he - ws rises Mmlanly ot the >, New York Pittsburg Cleveland Detroit Atlanta 

hibitors of both the New York and Chi Philadelphia Chicag Buffalo Minneapolis New Orleans 

3 Re . : Boston St. Louis Cincinnati Baltimore 

igo Exhibitions, together with many of LONDON, ENGLAND, 87 Gracechurch St PARIS, 23 Rue Le Peletier. 


the New England Manufacturers who did 


not display in previous shows THE ELLIOTT-FISHER COMPANY 


Ch ffair is inaged by Chester LI. 
—— _ eee Gees a — sul - Makers of the only real Billing 
Austad sivuneilt ccemecmiihiia, setianias to tis Machine. If anyone tells 
elie. you of any other Billing 
ha tide cline oly folicwe thet to be Machines, look wise and wink. 
held in New York this fall manufacturers 
lesiring to | lin New Eng 329-331 Broadway, N. Y. 
\ irrange I 1s i 


in Boston. Those interested we refer to| || GRAND PRIZE (Highest Possible Award), ST. LOUIS, 1904 
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In Every Speed Contest 


which was open to all classes of machines, operators on the 


Comptometer 


won all prizes 


offered by the Chicago First Annual Office Appliance and Business 
System Show, Coliseum, Chicago, March 15th to 22d. All previous 


records cut in two. 


MISS ANNIE MALONEY, operator at Marshall Field & Co.'s retail, added cor- 


rectly 500 department store checks in 4 minutes and 55 seconds. 

MISS MAE BARCLAY, operator at Illinois Central R. R. freight auditor's office, 
added correctly 6 columns of numbers, equal to six ledger pages, in 4 minutes, 
39 seconds. . 

MISS CARRIE DE WINE, operator at the C,B. & Q. Ry. freight auditor’s office, 


performed correctly 25 large multiplications in 3 minutes and 16} seconds. 


MISS H. S. PEMBROOKE, operator at Marshall Field & Co.’s wholesale, per- 


formed correctly 25 large multiplications in 3 minutes and 2 seconds. 


The Duplex Comptometer is the result of 16 years of practical experi- 
ence in the making of mechanical calculators, and the highest attain- 
ment in rapid calculation devices. It adds, multiplies, divides and 
subtracts instantly and noiselessly. Has a light, uniform key touch, 
and adds instantly at one stroke as many keys in separate columns as 


the hand can reach. 


Samples of Duplicate Orders in Different Lines of Business: 


MARSHALL FIELD & CO., Chicago, have in daily use .. » 
U. S. NAVY DEPARTMENT ie Sp ae = 
CARNEGIE STEEL CO., Pittsburgh, Pa. .. .. .- «. +: 40 
N. Y. C. & HUDSON RIVER R. R. Co., New York City .. 28 
PRUDENTIAL INSURANCE CoO., Newark, N.J. .. .. «.. - 21 
SIMMONS HDW. CO., St. Louis, Mo. ree “ee 16 


The Comptometer outclasses all other machines for addition or multi- 
plication. Send for literature and Special Trial Offer. 


Felt & Tarrant Mfg. Co., * tesco" 

















Please mention this journal. 





HOW DO YOU TREAT YOUR ) 
SALESMEN ? | 

Are you on close terms with then | 
Do they trust you implicitly? Do th 
rest assured that you will advance thei 
of your own accord when they deserv: 
it ¥ Do you listen to their troubles jus 
as you expect them to listen to the tr 
bles of their customers? Do you kn 
they can enjoy pleasure and feel pain as 
keenly as you can? Do you regard the: 
as human? Do they come to you f 
sympathy when they are in trouble, an:! 
do they get it? 

Don't you think it would pay you 
say, “Well, old fellow, I am awful sorr 
and if | can do anything let me know,” 
instead of saying, “I have troubles of 
my own.” | 

To get to the point, how much sy1 i 
pathy have you in your make up, and 
incidentally don’t forget that sympath 
is a something which binds worlds to 
gether and without it your success 
bound to remain always within the lim- 
its of ordinary measurement. 

Your salesmen are the builders of you: \ 
business as a rule, and the better a sales | 
man the more carefully he must be han 
dled. A good saiesman is a law unto 
himself. Some people think he is a 
gvenius. 

The merchant who treats his salesmen 
with indifference or who holds them al! 
ways at a distance will never get the i 
most out of them. If he could stand be- 
hind a screen sometime when two or 
three of them get together for a littl 
conversation he would probably hear 
himself referred to as “that old grouch,” 
or “if it wasn’t a case of bread and but- 
ter with me I wouldn’t work for him a 
minute,” or “the first chance I get to 
take a position which pays me as much 
’r more, or even a little less than I a1 
getting here I shali leave.” 

\Vhen a spirit like this is in the ait 
among your salesmen you are not get 
ting the best that is in them. There ar 
lots of men at the head of a business who 


et 
rr 








ought never to be allowed to come 
ontact with their selling forces, becaus: 
they can tear down more in ten minutes 
than can be rebuilt in ten months. li 
you are this kind of a man suppose you 
turn over the handling of your salesmen 
who knows how, and 
when you do this, look to him for r 
sults and keep your fingers off so long 
as he gets them. 





to a sales manager 





Unless you can talk to your salesmen | 
pleasantly and inspire their confidence in 
you, and win their sympathy and loyalt 
you had better not talk to them at all 

When you buy sympathy and loyalty 
from them you must pay for it with syn 
When 
from them you must 
repay them with your confidence lf 


pathy and loyalty of your own. 
you buy confidenc: 


you want them to give you the best that 
is in them you must repay them by giv 


ing to them the best that is in you. 
A good salesman knows more about 














— 














human nature than most any other kind 
of a man, pet you can’t deceive him an 
make him give you the best that is in 
his power and repay him in counterfeit 
sympathy and counterfeit loyalty. 





GRAPHOGRAMS 

\lthough the primary object of the 
graphophone was entertainment the multi- 
tude of improvements made within the last 
year has placed it in the front rank as a 
labor-saving invention and a convenience 
necessary to every business man. The 
general public still looks upon the talking 
machine aS a means of amusement, but the 
far-seeing business man has adopted the 
commercial graphophone as the most con- 
venient appliance of modern times. If your 
stenographer has gone to luncheon or is 
busy you “take your tube in hand,” and 
dictate to the commercial graphophon 
half a dozen letters if you desire, and th: 
record may be laid away until the 
stenographer is ready to transcribe the 
letters, or kept for reference if necessary. 
The records may be “shaved” a dozen 
times or more, which, from an econom- 
ical standpoint, is a thing worth consid- 
ering. 

Stenographers, as a rule, dislike the 
commercial grap hophone on first trial, 
but it is usually due to improper under- 
standing by the dictator of how to dic- 


tate clearly. The commercial grapho- 
phone is equipped with an _ especially 
sensitive recorder and if the dictator is 


careful to do his work well the"stenog- 
rapher soon learns that it is easier than 
the old way of transcribing notes, and 


the graphophone becomes indispensabl 

The educational value of the grapho 
phone is gradually dawning upon us and 
its possibilities are truly wonderful. 
Through its agency we are able to trans- 
fer local sounds, both of language and 
music, from one country to another. We 
may hear in the United States the royal 
bands of Europe and the renowned court 
singers of the great foreign capitals. 
Chere is a peculiar charm to La Golen- 
dria, played by the Mexico City band, 
that is obtained nowhere outside thi 
boundaries of the land of the Montezu 
mas, yet we may hear it and enjoy it as 
thoroughly as if we heard the original 
music. We may hear the voices of all 
the great singers and speakers and w: 
have but to close our eyes and forget that 
it is 1 the actual voice we listen to. 
Talking machines have been abused and 
their virtues lightly held, but, weighed in 
the balance, ragti: and all, they hav 
familiarized the masses with the best mu 
sic and that is a noble service that coul 
iot have been performed through am 


Don’t confuse this Journal 
with any other of a similar 
mame. There is only one 
office appliance journal, 
namely: “Office Appliances.’’ 
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$1 











EARLY TEN THOUSAND BUSINESS MEN, including many of the $1 
largest firms in the country, have ordered these Special Introductory Outfits. They $1 
must have found they possessed all the merit we claim, or they would have sent $1 

them back. Isn't it reasonable to suppose that what has proven valuable to so many others, 

would prove so to you? It don’t cost anything to order one and try it. Just look up $1 
our rating, and send us a dollar, and you will admit that it was the bes investment yu §] 
ever made; if you don't think so, send the outfit back, and we will do the same with $1 


your dolla. YOU CAN'T LOSE! 


Sent 00 On, Approval 
() sect Money 

s]. () sect If You 
lanka Ask For It 


16 in. wide, 5% in. high, 1% in. thick 


This Complete Loose 
Leaf Record Outfit 


Your Choice of 40 Special Blanks 
Including 5 Ledger Rulings 































Dimensions of Binders When Open 


ONE COMPLETE LOOSE ny BINDER—Covered with the finest quality of imported Buckram ; 
size 544" high, 8'2" wide, | }2" thick; filled with Linen Bond Sheets and Indexes. $1 


TWO HUNDRED (200) "RINTED RECORD SHEETS—Size 8" wide by 5" high (your choice of 
five (5) Ledger Rulings or any of the forty (40) different forms listed below), made of a fine quality $1 
linen bond paper. 


ONE COMPLETE SET TWENTY-FIVE (25) ALPHABETICAL INDEX SHEETS—Wih $1 













durable tabs printed on both sides. 4 

TWENTY-FIVE (25) PLAIN MOVABLE METAL MARKERS —For indexing the records by $ 
dates, without disturbing the alphabetical arrangement. $1 

. . . > . . 

List of Special Printed Forms Furnished With This Outfit: gy 
The Five Ledger Rulings: Horizontal Raled Forms [Five Colors) Purchasing Agents Forms No. 157 
Center Ruled Ledger Forms No. 117C Household Expense Records No, 161 queapesters Customers List No, 104 1 
Extra Debit Ledger Forms No. 117D Installment Accounts No. 123 uadrille Ruled Forms 
Petty Ledger Forms No. 117 Insurance Office Records No. 199 juotations Given No, 106 
Standard Ledger Forms No. 117B Insurance Solicitor’s Records No. 155 juctations Received No. a 
Double Ledger Forms No. 117 E Journal Ruled Sheets Nos. 126-128 teal Estate Records No. $ 1 
Advertising Contracts No. 150 Lawyers’ Collection Docket No, 137 Recapitulation Blanks Ko. 102 
Advertising Returns No. 135 Library Indexing No. 159 Salesmen's “ Follow U: = 158 
Cost of Productian No. 115 Lodge or Society Records No. 127 Stock on Hand Record Rovord Yo. 11 $1 
Catalogue Indexing No, 151 Mortgage and Loan Records No, 132 Weekly Time Sheets No. is0 
Cash Book Ruled Sheets Nos. 126-128 Monthly Time Sheets No. 121 
Duplicating uisition Blanks Orders Received Blanks No. 130 S 1 
Dentist's Records No. 107 Plain Manila Sheets for Scrap Book 
Employees Records No. 143 Price List Blanks No. 183 tei ‘~~~ ont 
Following Up Collections No. 145 Publishers Subscription List 217 
Freight Claims No. 110 Physicians’ Records No, 140 + 1 


Our FREE Book "Moore’s Modern Methods" 


contains 128 pages of valuable information on the subject of Bookkeeping 
and Loose Leaf Accounting. It illustrates and de- 
scribes the forty different forms furnished with this 
outt, MAY WE SEND IT TO YOU? 


Our Goods are not Sold by Dealers 


JOHN C. MOORE CORPORATION 


830 Stone St., Rochester, N. Y. 
Makers of Everything in the Line of Blank Books, Loose Leaf Binders, Office Stationery. 





$1 $1 $1 $1 $1 $1 $1 $1 $1 $1 $1 $1 $1 $1 $1 $1 $1 $1 $1 





















Felix G. J. Daus Duplicator Co., Daus Bldg., 111 John Street, New York 





Dh: pe 
Dip Li LE Cal. 


that Daus' “Tip Top” Duplicator 


To Prove ieirsnne nee 


100 copies from Pen-written and 
50 copies from Typewritten original 





b wi OsEAsG aNH 7 
re | SDs oi, 
SS SYSAMDIL B 







AIS ast 5S we are willing to sendacomplete “ Duplicator "’ without deposi! 
Usa ws on ten days’ trial. 





No mechanism to get out of order, no washing, no press, no 
printers’ ink. The product of 23 years’ experience in Dupli- 
cators. Price for complete apparatus, cap size (prints 8% in. 
by 13 in ). $7.50, subject to the trade discount of 33% per cent., 
or $5.00 net if you mention “Office Appliances.” 











Please mention this journal. 
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Largest Wholesale Dealers in 
Second-Hand Typewriters 


in the United States 





The Trade Supplied in 
Any Quantity 
at Lowest Prices. 


Send for Net Price List. 











General Typewriter Exchange 
243 Broadway, New York 




















C. Fk. Pray, a repairer of writing ma- screw driver was run into his hand, caus 
chines, has brought suit against the ing blood poisoning He is now em- 
lypewriter Exchange for $10,000, from ployed by the Smith Premier Typewrite: 
the fact that while in their employ a Company of Boston. 


BERKSHIRE 
TYPEWRITER 
PAPERS 


The most complete line manufactured; including light, medium and heavy weight 
papers, in bond, parchment, ledger and the popular fabric finishes, combining the 
essential qualities—strength, durability and fineness of texture. 























ASK FOR SAMPLES. 


Select the papers from our large line that you want for your 
own line. Send us a stock order and we will furnish you sample 
books of the papers you select with your card on the cover. 


BERKSHIRE TYPEWRITER PAPER CO, 
PITTSFIKLD, MASS. 























Please mention this journal. 





ASSOCIATION NEWS 

From the time the promoters of the first 
Office Appliance and Business Show con 
ceived a National Exhibition, which wa 
held in New York (¢ ity last December, 
publisher of this Journal encouraged thx 
work, and believed it beneficial for Ofh 
\ppliance Manufacturers to come togetl 
vearly for the furtherance of business 
ests, legislation and commercial gain, 
so stated in the various issues of this | 
nal, both prior to and after the first sh 

It seems that there were two bodies 
recognized the importance of an organ 
tion covering the advantages to be gat 
thereby, and soon after the Chicago Sh 
in March, manufacturers of the Middl 
West held a meeting in April, and orgat 
ized the National Association of Office A 
pliance Manuface furers, while at the sal 
time, in New York City, Eastern manufa 
turers were active and incorporated a s 
ilar be uly. 

The incorporation of the Eastern Asso 
ion made it necessary for the Wester 
body to re-name their Association, whi 
will soon be incorporated as the Ass 
Office Appliance Manufacturers 
ica. A second meeting will take plac: 
the evening of June 8th, at the Auditori 
Hotel, Chicago, in the form of a banque 
during which a permanent body of officers 
will be chosen, and plans perfected on 
lines originally laid down. 

It seems strange that two assoc 
should be conceived at the same ti 
similar names for the same purpose, at 
is hoped that both bodies may be abl 
get together and perfect a consolidation, a 
under no other condition can the manufac 
turers of this country receive the benefit 
lue from such an organization. 

“OFFICE APPLIANCES” h 


“special department” open to both orga 


( 


1 


tions (but feels it not out of plac 
every member of both organizations 


= 1 


“tails” side of a silver dollar whereor 
is engraved a little proverb abou 
and strength’), where will be _ present 


each month, news of the progress mad 
the benefits derived, and encourages off 
appliance manufacturers to becom 
ested in this very important moven 
the good of all 
The “Associated Office \pplianc 
facturers of America” has been 
and in a remarkably short space of tir 
acquired a membership that proves be 
a doubt that Office Appliance Manufa 
ers see the need of organization 
ranks. Their membership is made up of tl 
representative firms of the country. 
Realizing that Exhibitions of Office Aj 
pliance will do much towards educating tl 
business world to the value of theit ods 


\f 


it is among their plans to work hand 
hand with the Office A 


1; . | 
ppliance sn 
It 

; 


moters for the purpose of raising the st 
ard of these exhibitions and securing 
attendance of a greater proportion of | 


ness men than have heretofor: 


interest. 

The Association aims as well 
age fair and friendly competiti 
manufacturers by maintaining equitabl 





rices. By no better method can this much 


pt 
desired condition be brought about than 
through an organization working along 
broad lines such as theirs, representing no 
faction, but clearly working for the goo 


eC all 
Or all. 





THE NEW YORK OFFICE APPLIANCE 


SHOW 

The managers, Cochrane & Payne, in 
form us that they have arranged to divide 
the concert hall into spaces, as they will 
need this along with the main floor, el 
vated aisles and balconies in the main 
hall 

[here certainly cannot be any doubt in 
the minds of any of the manufacturers 
of office appliances as to whether thes« 
shows pay them. wo shows of this 
kind have been held and both immens« 
successes, and this one has every indica 
tion to outclass the others. The next 
New York show holds forth in Madison 
Square Garden, October 28 to November 


4. “Office Appliances” will have a booth 
that will be worth visiting. As a pub- 
lication covering the office applianc: 


trade we derive much benefit. 

From letters sent out by the Office Ap 
pliance Show Company, on April 28, rela 
tive to the spaces for this second New 
York show, we learn that the following 


are some of the companies who _ have 
taken space: 

Baker-Vawte Co. ° : ° 7 spa 
Amberg File & Index Co ‘ ws 

Z. C. Stearns Typewriter Co saa 


U niversa {cct. Machine Co., Frank E. 

Roth, Sales Agent P ‘ eet 
Dey Time Register ¢ a 2.2 
Clark & Baker ia 


klliott-Fisher Co Z 
Cushman & De d l spa 
Clipper Mfg. Co.. I 
{dams 4 Grace Co 1 
Sheldon School of Salesmanship 1 
Rapid Addressing Machine Co l 
Krag Imperial Cabinet Co aoe 
W. I. Follett Mfa. ¢ | 
kihiott Add a Macel ( 1 
Chas. ¢ SN th 1 
I Yd e Sta ( | 
Jouce a T'aussia 1 
Bookkee pe Pub. ¢ l 
Cc ( qa Mach ( 1 
} f I fies l 
Fela F. Daus.... l 
Mittag §& Volger 
luto / Ree f ] 
Willia ypewrit ( 1 
Plew & Motter 1 
k log >) tchi \ y ¢ ] 
Phe p f dant 7 ( 1 
Schay iph ¢ ] 
1. B. Dick Co.. 1 
Chicago Record I ( om 
(j heater Chair ( 1 
( H Co. 1 
Rot Office Sj ( | 
Del | pho ] ( 1 
\ i ] 
{di . h ¢ 1 
J } * Wa 1 
B Bracke ( 1 
j i Co 1 
& 7 Vi ( 1 
J cs Pe lat Le f ] 
Compt hs 1 
Frankl é ( 1 
Scoffield ¢ 
iW S kK 1 
at i ¢ ] 
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Your 
Hand 
Control 


every Vital Part in the 
Machinery of Your Business? 


@ Do you know its real internal condition? 
@ Does any part need repair? 
@ If so, do you know the weak spot and how to repair it? 
@ If your system is out of order or requires too much 


power or labor to run it, do not waste time and money on 
experiment. Introduce Baker-Vawter Company’s 


Loose Leaf Systems into every department of your 
business, and you will reduce the clerical effort to a 


minimum. 


Over 58,000 representative institutions 
in America have Baker-Vawter Loose 
Leaf Ideas in Successful Operation. 


@ We will send a representative, without cost to you, 


to see you if you are interested. 


Baker-V awter Company 


ORIGINATORS OF THE 


LOOSE LEAF SYSTEM 


Manufacturers of Loose Leaf Binding 
and Filing Devices and Supplies 
Tribune Bldg., Chicago 
350 Broadway, New York 





Please mention thie journal, 








OFFICE APPLIANCES 


THE FORUM 


A department open to all Office Appliance manufacturers for discussions and debates 
upon subjects of a general business nature, touching either directly or indirectly upon 


the relative merits of various ofhce devices. 


The publishers are in no way responsible for the opinions expressed in this department, 
and court contributions of a fair and impersonal nature from all sources, as well as 


replies to articles appearing here. 


BOOK METHODS VS. CARDgSYSTEMS 
In discussing the comparative value of 
card index systems and loose-leaf meth- 
ods, a practical knowledge of both de- 
vices is more apt to result in an _ un- 
biased opinion, than is possible where 
one’s experience has been limited to the 
exclusive use of either one of them. 

Less than three years ago | would have 
insisted that there was nothing on earth 
to compare with card index systems for 
keeping records of all kinds; in fact, I 
was so enthusiastic on the subject that | 
used to lie awake nights, trying to find 
reasons for using cards in the very few 
departments where they were not already 
in use. 

During one of these 
dreams” I evolved the idea of a little 
steel pointer, or tab, to be slipped over 
the top of the cards, so that they could 
be classified according to date, without 
disturbing the alphabetical arrangement ; 
the patent was sold to a local manufac: 
turer, the device having proved to be a 
very valuable acquisition to card _ sys- 
tems. Since then, an improved movable 
marker for accomplishing the same re- 
sults with loose-leaf books has been per- 
fected, so that there is now no limit to 
the cross indexing and sub-classifying 
that can be done with loose-leaf books. 

It took the blank book makers nearly 
ten years to realize that they were slowly 
but surely being put out of business 
through judicious and extensive advertis- 
ing by the manufacturers of card index 
systems. 

Recently a few of the most progres- 
sive firms “woke up and began to take 
notice.” They realized that something 
had to be done, and done quickly, and 
their necessity has proved to be not only 
the “mother of invention” but also the 
father of improvement. 

After loose-leaf methods been 
given as much publicity as card systems, 
it will be just as difficult to find an ad- 
vocate of card indexes as it is now to find 
an advocate of bound books. 

This assertion is not based on the as- 
sumption that card systems have no 
value, but simply on the fact that loose- 
leaf methods are much better, and, while 
bound blank books will always be used 
by some people for some purposes, it is 
doubtful if card systems will continue to 
be used by anyone, for any purpose, after 
the numerous advantages of loose-leaf 
books have become thoroughly known. 

While it is ptetty generally understood 
that loose-leaf ledgers are better than card 


nocturnal “pipe 


have 


ledgers, there are comparatively few peo- 
ple who realize the fact that loose-leaf 
books are also superior to card systems 
for maintaining records of all other 
descriptions. ‘The truth of the matter is 
that while no class of records can be kept 
better on cards than in loose-leaf books, 
there are a great many records which can 
be kept well in books, that cannot be kept 
conveniently on cards. 

Loose leaves possess all the 
qualities of loose cards, and none of their 
bad ones. ‘They occupy less space, have 
a greater writing surface, and are less ex- 
pensive. Loose sheets are also easier to 
handle and can be used with the type- 
writer, permitting several copies to be 
made at one time. Books may be re- 
ferred to quicker, are less complicated, 
and therefore easier to understand. 

As an illustration of this, it is only 
necessary to compare the different opera- 
tions required to make a ledger entry on 
a card and in a book. 

Admitting that the accounts can be in- 
dexed and classified just as well in one 
system as in the other, I will first describe 
using a card ledger in which the accounts 
have been divided according to states, the 
customers’ names being arranged alpha- 
betically in each section. 

A card ledger outfit usually comprises 
a wooden cabinet with drawers, each 
drawer holding approximately five hun- 
dred medium-weight cards. As the av- 
erage cabinet is too large to go into an 
ordinary safe, it has to be kept on a spe- 
cial base in the office. This objection 
can only be overcome by having a safe 
made to hold the cabinet, or a cabinet to 
order to fit into the safe. 

The bookkeeper first goes over to the 
cabinet and after locating the proper 
drawer, pulls it out and carries it to his 
desk. If he is as careful as he should be, 
he will find the key to the locking device 
in his pocket, and after inserting it into 
the lock and properly turning the knob to 
the right point, the cards will be released 
so that he can begin work on them. He 
looks for the state guide, behind 
which the account should be, finds the 
proper alphabetical subdivision and 
fingers over the cards as well as he can 
until he finally locates the record he 
wants, which he is obliged to remove 
from the drawer in order that it may be 
laid on the desk for writing the proper 


good 


first 


entry. 
Having made the necessary notations, 
he picks up the card, hunts for the place 





where it belongs in the file, and puts it 
back (very often in the wrong place). 
He next turns the knob, locks the drawer, 
removes the key, and carries the drawer 
back to the cabinet in order that the cards 
may not become soiled by exposure to 
dust. 

Had this bookkeeper been supplied with 
loose-leaf ledgers he would have taken 
them from the safe in the morning, put 
them upon his book rack, and been able to 
place his hand on the binder he wanted 
without moving from his desk. Openin 
the book at the right place, by means of 
the state index tab, he could turn quick] 
to the customer’s account, make the n¢ 
essary entries, and replace the book, in 
less than one-tenth the time required to 
do the same thing with the card system. 

Even where card systems are used fot 
maintaining other records, the loss of 
time and the chances for error are much 
greater than where loose-leaf books are 


.y 
a 


used. 

A comparison of both devices arranged 
with names of prospective customers for 
use in connection with a “follow-up” sys 
tem will show that the book method has 
every advantage over the card index. 

Where cards are used, it is necessary 
each day to go through the cabinet, ex- 
amine all the cards in order to remove 
those which require “punch letters.” 
After they have received attention and 
the proper notations have been made, it 
is necessary to refile them, which is not 
only a useless waste of time, but also in 
creases the chances for errors; experience 
has shown that it is a great deal easier to 
file cards wrong, than it is to file them 
right. 

Where the loose-leaf system is used, a 
book containing over five hundred rec- 
ords can be placed on the copy holder of 
the writing machine, where the names 
and addresses can be easily read and the 
proper notations made with a_ rubber 
stamp, without removing the sheets from 
the binder, thus avoiding all chances for 
error and saving hours of time and much 
useless work. 

With the loose-leaf methods new names 
may be added and old ones removed with- 
out in any way disturbing the arrang 
ment of the the sheets, 
while being securely bound in book form, 
can easily be referred to without remov- 
ing them from the binder, and have the 
further advantage of permitting entries, 
without removing the records. 

While with the card systems it may be 
possible to refer to a record without re- 
moving it from the file, it is never pos 
sible to make notations on a card with- 
out first taking it from the cabinet and 
finding a suitable place on which to lay 


records: loose 


, 


it for writing. 

If a cabinet drawer full of cards is ac- 
cidentally dropped, the result can be bet 
ter imagined than described; if a book its 
dropped, the contents’ being intact, 
nothing serious occurs and no time 


S 


wasted. 
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\ fine quality of linen paper costs less 
than even a medium grade of cardboard, 
the paper having the additional advantage 

f occupying less than one-fourth th 

y' ; 

space needed for cards. Merit 

Nearly everyone knows how to handle 
books properly, while very few know, or 








ever learn, how to handle cards easil ‘i 
and quickly. 

\ loose-leaf book of reasonable siz 
(say &xs5 inches), containing five or six 
hundred leaves, can be held in one hand 
and quickly referred to with the other: 
n equal number of cards a long tray 


or drawer is necessary, requiring the us¢ Those who handle or use 





of both hands and a place on which to 
lay it; reference to cards without remo 
ing the trays from the cabinet is never O U R 
satisfactory or convenient. 
The average safe is made to hold books, 


kept in aaateplace Ty pew riter Ribbons 


After records are once placed in the 
binder they cannot fall out, become lost 
or mislaid, and as they may easily be re and 
ferred to and notations made on them 
without removal, the chances for loss ar: ; 
practically eliminated. Carbon Pa ers 

While it is true that card systems ar p 
furaished with various locking devices 
for holding cards, actual experience shows 


that hes ae isu illy left unfastened, for are always certain of this one fact 


the verv good reason that it is too much 


trouble to fasten and unfasten them ever, 
time a record is wanted. i \ a [ * C e S 


As strong, durable binders cost less 
than card cabinets with table bases, th: 
expense of installing and maintaining a The merits of our goods stand out above all 
book system is very little, compared to : s. 3 

pena, Merge Ping rs. 8 others. As for ‘‘comparison’’—that is impos- 


the investment required when buying and 3 
continuing to buy card index cabinets and sible, because no other makes even approach 


supplies. our goods for general excellence and quality. 
By the use of suitable index sheets 

which can be had with projecting tabs, SOLD ONLY THROUGH THE TRADE. 

extending at the ton, side and bottom of MOST ALL DEALERS HAVE THEM. 


the books (preventing confusion when re- 


ferringe to the records), the names may 

be divided and classified alphabetically. M | | I A (5 & \) () L (5 E R 
topographically, topically, chronologically 
or numerically. 

By using small movable metal markers Sole Manufacturers for the Trade only. 
the records may also be arranged accord- 
ing to date without interfering with any ° ° . ° 
f the other classifications, permitting the Principal Office and Factory, Park Ridge, N. J. 
records which need attention on certain 
dates to be located instantly. 

I. B. Hendrickson, 
Rochester, N. Y NEW YORK: 


280 Broadway. 


LONDON: 
4 Queen Street. 





[The cover design of this issue of CHICAGO: PARIS: 
OFFIC! APPLIANCES is the work of 108 La Salle Street. 21 Rue du Temple. 
Leo H. Junke f Chicago 








Mr. Junker, although a very young art \ j 


ist, has already established a splendid repu 











allt I {il ° e 

Among his regular customers he num M ft M 
bers The Technical World, System, Mar er! er! 
shall Field & Co., the Rock Island Ry., the 


North-Western Ry., and others. Please mention thie journal. 
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OFFICE APPLIANCE DIRECTORY 


Office Appliance dealers are watching for modern specialties. Here is an opportunity to keep your name before manufacturers at a 
small cost. Space in this directory is open only to retailers of Ofice Commodities, subscribers to OFFICE APPLIANCES. The 


space rate is $2 (limited to two lines, 12 insertions ) in addition to the subscription price: $1 Domestic, and $1.50 Foreign. The 
publishers reserve the right to exclude names from this list. 








Arkansas Typewriter Exchange, Ben E. Caulkins, R. E. Revalk & Co., 
305 West Markham St., Little Rock, Ark. 31 N. Main St., Butte, Mont. 135 Montgomery St., San Francisco, Cal. 
Andrews Typewriter Exchange, The Chas. F. Courtney Co., Rockwell-Barnes Ci 
19 Court St., Boston, Mass. 42 N. 6th St., Reading, Pa. 67 Wabash Ave., Chicago, III. 
L. & M. Alexander & Co., Fielder & Allen, E. H. Sell & Co 
110 Montgomery St., San Francisco, Cal. 61 Peachtree St., Atlanta, Ga. 118 S. High St., Columbus, Ohio. 
H. M. Ashe, Gardner Office Supply Co., Shreveport Office Supply Co., 
73 N. Pryor St., Atlanta, Ga. 318 St. Louis St., Springfield, Mo. Shreveport, La. 
W. J. Arnot & Co., lhe Heilperin Stationery Co., Typewriter & Office Supply Co., 
404 Melntyre Block, Winnipeg, Canada. Shreveport, La. 1107 G Street N. W., Washington, D. C. 
Blake, MeFall & Co., Lerner-Bean Co., S. G. Wineh & Co 
Portland, Ore. 363 Washington St., Buffalo, N. Y. Pueblo, Colo. 
Breeden Office Supply Co., Harry Lux, 
62 West 2nd South, Salt Lake City, Utah Logansport, Ind. 
Geo. C. Bornemann & Co., MeDowell Office Supply Co., 
117 Sutter St., San Francisco, Cal. i090 West 7th St., Topeka, Kan. 
Clark & Stuart, Millison Office Supply Co., e 
Vancouver, B. C. Wichita, Kan. rel r 


Rex B. Clark & Co., Minneapolis Stationery Co., 
Griswold St., Detroit, Mich. 405 Hennepin St., Minneapolis, Minn. 





7 Typewriter 
SOME TYPEWRITERS ce] | “pa erg 





a dozen. The new American Typewriter has but one— 
THAT’S THE AMERICAN WAY. 


——— 





(The all wove-linen line) 





rican 
The Ame @, Of course you don’t have to 


STANDARD KEYBOARD ° 
RIBBON INKING Typewriter Co. take our advice about the mat- 
WHEEL ESCAPEMENT 262 Broadway, ter; but if you did, you would 
New York City, - + N.Y. sell GREIR TYPEWRITER 

Price $4().00 $5().00 U. S.A. PAPERS. 





Send for Our Catalog of New Models—Explaining in Detail 





@, There are lots of dealers 
that will give you the same ad- 
vice, if you care to listen. 


Big Profits for You ! @, We want responsible, ener- 


getic dealers everywhere to sell 














MATTER what your business, we would like to tell you of a proposition . 
Ne the terms of which we so liberally advertise, so enthusiastically cv- these papers. IT WILL PAY 
operate with you, that we actually sell our product for you, and divide the YoU 


profits. No matter what your business you should be willing to devote a few 

hours a week to any proposition that will mean bigger profits to you, and will not 

interfere with your other business. ¢, Send to-day for our sample 
We train men to sell our goods and supply you with these high-class salesmen. om 

We have a corps of experts employed especially to intelligently advise you how to oos. 


best sell our product. 
Can you afford to delay investigating a proposition that will mean increased 


profits to you? G r e i r 


A two-cent stamp will bring our complete and liberal offer to your desk. We 
intend to have a representative in every town in this country. There may be 


other men in your town desiring to represent us. DON’T DELAY! T Vy p eC W r | ' - r 
THE SHAW-WALKER CO. Paper Co. 


WHOLESALE 
et 151-153 Wabash Ave., Chicago, III. 621 Land Title Bldg., Philadelphia 


Muskegon, Mich. 


















































U. S. Typewriter 
Ribbon Mig. Co. 


819 Walnut Street 
PHILADELPHIA, PA. 


Carbon Papers, 
Etc. 


Manufacturing 
for the 
a Specialty 





Trade 


POINTS OF MERIT CLAIMED: 
Most intense jet BLACK RECORDS 
Most brilliant colors known. 

Greatest copying strength and conse- 
quently the greatest DURABILITY. 

We make goods for many of the largest dis- 

tributors in the World. 


WHY NOT FOR YOU? 


ices will interest you. 
Write to-day. 


AGENTS WANTED EVERYWHERE 





Our pr 














_—_—— $$$ <<< 





THE HAMMOND HERALD. 


[here came to our table this mont! 
of the callityper’s art 


in \ Hammond Herald, pub 
lished in the interest of the Hammond 
ter by ‘ompany. It is a 22 

g l cove produced in its en 
m similes of the original 

per n pages, showing various spec 
en id possibilities of this new art 

It is ed by | » Backes, and is pub 

thl, 













ROBINSONS 
AUTOMATIC 


BINDER 








ROBINSONS TWENTIETH CENTURY LEDGER 


ROBINSON’S | 
| Loose Leat Devices 


LEDOERS, witht yic posts pore rome 
BINDERS. either 


TWO-POST automati 

MAGAZINE moe RS, will hold any 

CAT ALOG BINDE RS, t —— every re 

SPRING BACK H HOL DE RS it inal ll styles. The largest 
actical lin the market 


ROBINSON OFFICE SPECIALTY CO., 


10 Warren Street, 1531 Monadnock Bidg., 
NEW YORK. CHICAGO, ILLS. 
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TYPEWRITER 


THE TYPEWRITER 
THAT DOES EVERYTHING 


CORRESPONDENCE, TABULATING, TWO-COLOR WORK, 
MANIFOLDING, STENCIL CUTTING, CARD WRITING 









And each operation better than it can be accomplished on any other 
typewriter. 


SEVENTY-FIVE PER CENT 


Typewriters being sold to-day are sold to people who have 
other standard machines but who have become convinced that 
the Fox Typewriter is their superior. QA typewriter business built up 
with the Fox is the kind of a business that remains. The Fox brings 
repeat orders, and that is the point the dealer should consider. QWe 
have some desirable territory unassigned. Write usif you are interested. 


FOX TYPEWRITER COMPANY 


Executive Office and Factory 
860--900 Front Street 
Grand Rapids, Mich. 







Of the Fox 
been using 


























WASHBURNE’S 
PATENT ADJUSTABLE “O.K.” PAPER FASTENERS 












The 
Neatest 
and Most 
Efficient of 
the whole 
‘Paper 
Attached with the thumb and finger. Fastener 
No machine or perforation necessary. 


Tribe.” 
Absolutely sure. Can be used over again. '——————- 
No points to catch. Lie flat. Will not rust. Made of brass 


Handsome in appearance and they always work. 


Put up in brass boxes of 100 Fasteners each, ten boxes to 
a carton. Price 20 cents a box; $1.50 per 1000, At all station- 
ers or from the Manufacturer, postage or express pre- 


paid. Sample box 10 cents, ILLUSTRATED BOOKLET FREE. 
LIBERAL DISCOUNT TO THE TRADE 


James V.Washburne, Mfr. 2 S:70% 4: 


Syracuse, N.Y. 
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DIAMOND BRAND 





TYPEWRITER RIBBONS 
TYPEWRITER PAPER 
CARBON PAPER 


— FOR ALL USES 


We manufacture the best line of 
TYPEWRITER SUPPLIES on the market 


The S.T.Smith Company 


11 BARCLAY STREET, NEW YORK CITY 
Formerly 10 and 4 Park Place 


Please send for our Catalogue and semples of 
Manifold Typewriter Linen and Carbon Papers and 
price lists of same 


DISCOUNTS TO THE TRADE 





























TYPEWRITER 
PLATENS 


We recover Typewriter Platens 
at 50 cts. each. Our 20 years’ ex- 
rience qualifies us as experts. 
The elasticity in our platens is 
found in no other make. We buy 
the best Rubber, have the best 
Grinders and employ the best of 
American Mechanics. 
Finished Platen covers ground 
on dead true steel mandrels 
mailed to any address postpaid 
upon receipt of 50 cts. stamps. 


St. Louis Typewriter Exchange 


ESTABLISHED 20 YEARS 


816 Olive St. St. Louis, Mo. 


























Salesmen Wanted 


Whether you are employed part or all of your 
time makes no difference if you can influence busi- 
ness to us, the largest manufacturersin the world of 
Manifolding Business Systems for copying orders, 
bills, receipts, make duplicate books and blanks, 
autographic machines for copying; Sales Slips for 
Retail Stores; Carbon paper for pen, pencil and type- 
writer; Duplicate and Triplicate Railroad Shipping 
receipts; Billing and Charging Systems; Duplicate 
Order books; Restaurant made: Department store 
books; triplicate pads for retail stores. Manifolding 
work of every description. 


PHILIP HANO @6 CO, 
Greenwich Street NEW YORK 

















Please mention this journal. 








d Carbon Paper Economy ra 
:' ¢e 















Our method of manufacture (a process dis- 
tinctly our own) guarantees carbon paper 
possessed of a uniform coat of color and of 
so essential to long service. It is economical because it gives both 
quality and quantity of work. 


TYPEWRITER RIBBONS 


Made after a method experience has proved to be THE BEST. Popular with 
people who demand THE BEST. 


Free SAMPLES TO DEALERS. 
money makers for the dealer. 






the “‘finish’”’ 








Our products are trade winners and 








Samples and prices sent on request. 


AURORA, ILL, U.S. A. 






MILLER-BRYANT-PIERCE CO. Department 6 


We are manufacturers 






I want to get in touch with some man or men 
of means. 


[ have practically perfected a device for use in business offices and 
banks which has a field as large as the typewriter or the adding machine. 

It is not a novelty, but as standard as either of the above. 

[ am taking out patents in all the countries in the world where 
patents can be secured, and to that end am investing only my own money. 
I am also paying all expenses of perfecting this device, and do not ask a 
cent of anyone’s money till I can show a perfect product which will 
stand all investigation. 

What I will need when | am ready to ‘‘go ahead’’ is about 
$100,000.00, and I don’t want that alone, but in combination with good 
executive and business ability. 

[ prefer a man who is an organizer of selling forces, and who will 
put his time and ability into this proposition with his money rather than 
double this amount without that ability. 

| know of concerns in the office appliance field which are paying 
100% dividends, and I know, too, that my proposition has not only the 
same, but even greater possibilities. 

It doesn’t cost a cent to look into this matter, 
good,’’ why, you can drop it there. 

Remember, I don’t want the money alone, 
and business ability. 

All answers will be treated confidentially. 

Here is a genuine opportunity to make tremendous returns on your 
investment. 

Address, 


and if I can’t ‘‘make 


but money with service 


Care OFFICE APPLIANCES, 
1322 Republic Building, 


C hic ago. 


‘INVENTOR,’ 
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KING EDWARD'S TYPEWRITER 


BOB WHITE 










iypewriter manutacturers are reenng 
their sails for a big blow, salesmen ar 
g up their belts and repair n 

re bracing their feet against the doors 


ecial 
chin 






Don’t take the “Say-So” 


ill in expectation of a rush of orders from 
ngland. Now that King Edward has f ; d 
set the pace by ordering a typewriter O any typewriter a Vver- 
hit - 


trom ( ‘ago, we may expect all sorts of 
orders from across the turbulent deep, for tisement aS truth 
will be all the fashion now. Since the 
vord came along the line and was printé 
in the New York Sun (if you see it in 
the Sun it must be so) that His Royal 
Highness was to have a_= machine 
equipped with ivory keys and the latest 
appliances for fast, etc., there has 


been all kinds of excitement in the type- 
writer world. We on this side had sup- 


Investigate 


for yourself. If you do 
you Il buy the 


cone 
s 5 





posed that Kir Y dward had settled @ 
down to an easy-going gait, but he seems 

to he t] Same o | port alwavs for h 

fastest to be had in everything. The ¢ 

cago press agent 10 sent out the news 

the ivory-keved, hair-springed, aluminum 


tipped typewriter’s departure, failed to stat 
the name of the machine, and _ thereby) 


caused a ruffle in the stolidity of the Lor 


Any typewriter looks pretty when new— 
any typewriter will do good work for a little 
But true typewriter worth is found only after years of test and service, 


Times. When the cable announced The Smith Premier has been tested 15 years. 
England's ruler had ordered a typewt ’ 
the Jin vired to its representativ: 

New York to give details, and that get 

man heated up the wires between 

York and Chicag and the te lephon 

around New York in an endeavor to get 

the news Pri vires from Chicag 

shed no light on. th subject N nm 

knew anything about the King’s tvpew1 

order. Sleeping peacefully ina New Yorl 

hotel and doubtless dreaming of an 

castle built of typewriters, with gold d 

for a fl r and greenbacks for the carpet 

was a Chicago manufacturer of typewriters 


The man with a nose for news was soon 


7 


upon his trail and there was a jangling ot 


tele phon bells in } {OO that brought 
aircastle to ruins and vanished the gold dol 
lars and greenbacks in an instant. Phe 


use 1t. [here must be 


manufacturer sat up in bed and scratche 





























the place on his head where the hair used to ; ; 
be. Yes, that was the telephone bell ring Some ad\ antage. 
io, and the cast! pewriters, gold dol c 
lars and greenbacl vas but a dream. Witl 
oh ] Ot valked sleepily to th 
teleph It was nearlv midnight, but 
and night are upside down in the news 
paper world and the London Times is n 
respecter of dreams, — TE LIVE DEALERS IN OFFICE APPLIANCES =» THORP & MARTIN CO., Manufacturers 
Is this President May, of the May-Pi — Always have in stock these modern improvements BOSTON. MASS 
pewriter Compat queried the scrib —and make money . , 
vol is pre e as a cablegram. selling them. 
\ s M hom have I tl 
Mh, himself 
{ earn 
he ang ¢ 
[ al he 
e the Cl 
S , bed at 
- cuessing Capillary Cloth Bath. Menarch Phone Desk. 


ny itenas Please mention this journal. 
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BLIGKENSDERFER 


Visible Writing 
Unlimited Speed 


Automatic Printing 
Automatic Key Release 
Automatic Line Spacing 
Automatic Control of 
Carriage 
Automatic Tabulating 
Automatic Margin Lock 
Automatic Increase of 
Power for Manifolding 
Strength and Durability 








An Entirely Automatic Typewriter. 





Permanent Alignment 
Back Spacer 
Decimal Tabulator 
Uniform impression 
Free Carriage 
Direct Inking 
interchangeable Type 
Beauty of Work 
Light Touch 
interchangeable Carriages 
(any length) 


Catalogue upon request. 


The Blickensderfer Manufacturing Company 
240 Broadway, New York City, U. S.A. 

















s }HE MEISELBACH FACTORY SOLD 


Tax title to the plant of the Meisel 


bach Typewriter Company's factory, 


Kenosha, \\ Is has been SO by 
urer of the county to Charles 
Brown ashier of the First Nation 








PATERSON PHONOGRAPHY 














Price of text 


NO SYSTEM OF SHORTHAND eq 
simplicity and high efficiency The eas 
capability of high speed, and its legibility alike 
it the system best suited to all grades of students 
few years, or those who seek the highest po 
have the movement of longhand writing, 


juals this one in the combination of 


h it can be mastered, its 
v and rapid writing, make 
those who need sharthand for a 
the profession rhe characters 


eat, graceful, and easily f{ rmed 


0) 








MAKE EXPERTS BY USING THE STYLE MANUAL 


Eos STENOGRAPHERS. REPORTERS AND COR RESPOND- 


TS. This book is to the stenographer what th tvle Sheet" is the com 
aan Ay It instructs and de monstrates, and is the thing needed to tr nel m the 
ordinary stenographer into a first« lass operator It inspires the st idler nt to a 
higher conception of his prospective employment It means a better salary to the 
graduate, and an enhanced reputation to the college The Schools using it as a 
regular text report as a direct result much improved work and greater diligence on 
the part of students, with a lightening of the teacher's task rhe complete book is 


a reproduction of actual typewriting—not imitation. The complete index 
will be mailed to anyone on request, free. Price of text $1.25 


BE EXPERT and use the “PIANO METHOD” of TYPEWRITING 


TEACHES THE ART OF SKILLFUL OPERATION BY 
SENSE OF LOCATION, It can be used with either single or double kes 
board typewriters, and avoids the necessity of special editions foreach style of 
machine lwo keyboard charts are furnished with each book, showing the proper 
method of fingering ina simple and direct manner The lessons are carefully 
graded and contain a number of original features that aid materially in the rapid 
development of skill. Cloth bound, opens at end, printed on one side Price of 
text eeeee ik 


SPECIAL OFFER TO TEACHERS: THREE BOOKS POSTPAID, $3.00 











H. GRAHAM PATERSON, 


AUTHOR AND PUBLISHER. 4 &_ 153 LaSalle Street, CHICAGO, ILL. 




















Please mention this journal 


TYPEWRITER CLEANING TAPE 


SHOWN ON PLATEN 


oOIRECTIONS 
Ist.—Thoroughly saturate the tape in water then 
squeeze out, so that every par t s well moisten 
2nd.—Push ribbon aside to allow type to str ke 
Cleaner 
ird.—Then place Tape under the guides on platen, 
as shown in « 
ith.—Strike each key once, as in writing 
type will be perfectly cleaned 
This can be done in less than two minutes 


We refer by permission to the Remington Typewriter 
Lo, N. Y., as to the unquestioned 
merit of the Cleaner. 


35 [OR BOX OF one DOZEN 
C MAILED TO ANY ADDRESS 


Manufactured by the 


NATIONAL TYPEWRITER NOVELTY CO. 


149-151 Church Street 
NEW YORK, - - - : 


COMPARATIVE CRITICISM GIVES 


THE agent TYPEWRITER NO. 2 


its hold on ase of running 
bility, and cost, it er the m al It tis I 
simple, sc iff principles, t perfect a 
ment, quick, res sive action, and Is a tirst-cla 
machine ata reasona I 
The price of the Wellington a riteris $60, and 
if, after ten days’ trial,it does not please you, re 
turn it, and amount paid will be refunded. 


RESPONSIBLE AGENTS WANTED. 

Literature mailed free upon request. Addr 

THE WILLIAMS MFG. CO., Ltd., 
Plattsburgh, N. Y. 














\ TRADE NAME DECISION 


g standing litigation bet 

Sea ns & Benedict 

pany et al., involving tl 
ompany to us« 

Remingtor as a trade-mark 

tured by it 

| by an opinio1 

Chief Justice Ful 

Supreme Court of the Unit 


ckoft, Se 


and 


© 


amans WwW 
t] ‘ decision con 
P ] } 
a iecadcding 


the use of names 

So4 ft Remington, a 
together with 

Sholes rat ized the Re 

s Compar Zalmon 

of ea Lat] in} 

nrst 


. Snoles 
nan a son 


I the Re min \ 


company, 
the Remingt 


nani Ret 
mbinat with 
1901 Judge Wheeler of Ver 
iad ion implying th 
* es Company had ni 
me “Remington 
ne “Rem-SI 
ichines were s 
ton-Sholes ( 
court decisio1 
to the Fay-Sh 


ludge Wheeler 
the Unite 
New York, 
Wheeler's 
Kay-Shol 
trad 


decision 1? 


Qo3 to 
llate Court in 
| Judge 


the 


| -s4 - 
ton LVpewritel 


their tVvpc- 
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Everything! 


€) Your reputation is made by the goods sold with your name 
You should not let a machine leave your store 






them. 
without your name placed permanently on some part of it. 


on 






q@ If you sell a machine with your name on it, which gives 






perfect satisfaction, and the purchaser wishes to duplicate the 






order, he would have no chance of forgetting where it was 






purchased, as your name would always be in evidence; or if 





the machine was sent out of town, and some other person saw 






it and wished to buy one like it, he would see your name on it 






and naturally send the order to you. 
@ ‘Don’t hide your light under a bushel.” 






Send today for 






prices on the famous 





Meyercord Decalcomania 
Name Plates 







which are the only name plates which can be permanently 





and satisfactorily placed on a japanned or enameled surface. 






These name plates can be made of any desired color, or com- 





They are easily 
Their cost is 
As 


the machines become famous you become famous because your 


bination of colors, and gold and silver leaf. 






put on and are an ornament to the machine. 






small, but their value to you in advertising is enormous. 






Let your name be a “ Buy word” for every 





name is on them. 





user of machines. € We will design a special name plate for 





for you and guarantee satisfaction. 






Write Today for Samples Original SKetches Free 


The Meyercord Company 


Chamber of Commerce Bldg. 
CHICAGO, ILL. 









Est, 1894 


t this journal 
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THE DEVOE FILE AND SHORTHAND BOOK HOLDER 


er ee 
Se 





tao 
a 


\ & 





25,000 


Devoe Files 
are now in use, 
and are being 
adopted by oth- 
ers as quickly 
as drawnto their 
attention. 





which 
desks, or on the slide of roll to 
ble to puncture the eye; also in puttin 


reference, etc. 


pers with forefinger; egies 
press down lightly while drawing slip. 
No chance of injury to the hands while operating 
without displacing others 










— . at 
ee : 
eae _ 
a a 
~~ ae — 
a, ye: eo 


Rogtsty taking the place of the old fashioned Spike Spindle, 
8 very dangerous, especially if used on flat topped 
. In stooping over, one is lia 
slips or memos. on 
one is liable to injure the hand, causing lockjaw and even death, as was 
the case within a year in a Boston Dry Goods Department Store 
Used by teachers on desks in public and private schools; also in commercial, stenography 
and typewriting classes, and invaluable to professional and business men; national banks for 
deposit slips, doctors, housekeepers, :ub-stations of P. O. for money orders, and druggists for 
TO OPERATE THE FILE. 
Hold slip of paper in one hand, place it over the wire and press down 
a per to be removed with other hand, place thumb on under papers 
For Shorthand Holder turn leaf and press down. 
ADVANTAGES FOR HOLDING SMALL PAPERS AND DAILY SLIPS. No holes In the papers 
Papers can be removed from the File 
Mailed on receipt of price, 26 cents. Discount in quantity orders 


A. T. LEWIS MFC. CO. (Dept. 0.., Boston, Mass. 


As a Shorthand Bookholder 


does not obstruct the light, and is worked 
quickly. In both uses it is a 


Necessity, not a Luxury. 


Also valuable, unique, and an 
ornament to the desk. 


Price 25c 
THOUSANDS 
OF 


TESTIMO- 
NIALS 


a 









Press back top pa 




















PROFIT to dealers selling 


Morton's Crystal 
Odorless Typewriter Oil 


Finest Made. 
Sample and prices on application. 


MORTON MFG. CO., LOUISVILLE, KY. 














CHICAGO ADVERTISING SHOW 
Che first advertising show to be given in 
held at the Coliseum, 


tith to 18th, and all re 


this country will be 
Chicago, October 
ports indicate that it is to be a big success 

The value of such a show must be ap 
parent to every man who is interested in 


the great question,—advertising. 











= 


GOOD 


TYPEWRITER SUPPLIES 


BETTER 


BEST 





Manufactured by 


A. P. Little 








Rochester 
New York 








best Houses everywhere. 


NEW YORK PHILADELPHIA 





COBWEB CARBON AND SATIN FINISH RIBBONS LEAD THE WORLD 


Send for catalogue showing various kinds of goods and prices. 
Inquiries from responsible dealers solicited 


PITTSBURG 


Used by the 


CLEVELAND LONDON, ENG. 























PETTY CASH SALES 


of all office appliance: 


In the handling 
whether mechanical or of a 
ture, there are the various supplies 


System na 


specialties that must be cared for w 
as much importance as the “big orders 
but one does not always find it agré 
able to use the regulation order bla 
for petty sales. 
While there ar 
graphic registers, the above cut shows 
one of the “Globe” line, recently broug! 
out, and seems to be the “Monarch” 
them all, offering an ideal wavy to hat 


1 


and care for such small sales as are cor 


many kinds of auto 


tinually being made over the counte: 
all retailing stores 

The 
viated 
operate the machine by a 
stroke slide arrangement, which gives 
uniform length : 7 
which no other 
sides this, it mechanically folds the 
copy of the sale ticket, in b 
with each fold being paged co 


machine have 


. roy sg 
crank idea, al 


makers of this 
from the old 


measure 


ticket—a teat 
machine possesses 
1 + 

licate 

form, 

secutively, so 

referred to instantlv. 


that any charge cat 
The machine has numerous oth: 
of value in the sav 
manufact 


tures which ar 
time, and as this company 
some twenty styles and sizes, the lin 
very complete and adapted to all 
varied requirements of the user 


sales tickets, 


any 
such as 
ders, requisitions, bills of lading, dd: 
tickets, cashier’s checks and ot! 
branches of the sales requirements 
The possibilities of this machin: 
as vet unfathomed, and the svstem is 
its infancy, and the few vears this cran! 
less model has been before the pub! 
has seen for it enormous sales, the cor 
pany furnishing, from their own pri 
ing plant, slips with anv manner of s] 
ing and ruling for the roll blanks tl 


invoices. shop 


qe 


g 
might be desired 

Such a svstem will Save a 
many dollars, if used in conjunctiot1 
their usual expensive billing, for tl 
handling of pettv sales 

There are manv dealers of off 
pliances who could easily add hundr: 


of dollars vearly to their incomes ;< 
profits if they kept keen tab on the thir 
that are “doing’’ these davs 
improved offic devices are heir y S 
every day 

not, vou're not getting vour sli 


Watch this 


1 
Sto ‘ 
\re you selling vour s] 


~ 


golden appl 


1 


made to keep vou posted 











THE SIGEL TELEGRAPH TRANSMITTER 


S Gill Benjamin Hayes, both 
cate lopeka, Kan., have recertly in 
vented and are about to place on the maz 
ket a new telegraph transmitter, as illus 
r achine looks somewhat 


but at present is not con 


ect ha riter, although operated 
in the s ma and from a similar k 
boa using the unin versal arrangement. 


ds correct Morse code by 
n the corresponding let 


nachine set 
ushing « 





ter wanted—that is, when the letter “‘s” on 
the k board is struck, three dots (. ) of 
the Morse code is sent over the wire. Each 
ette ires but one stroke of the finger, 
doing witl usual nerve movement 
sO Cc 1 in telegraphy, and which in 
duces what is known as 
r § pal LiIVSI1S, 
\lt gh the original plans of these in 
entors was to combine their invention with 
p iter, they have decided to produce a 
simply covering the transmission 
tl oI ipl haracters, and considerabl 
interest is manifested in the machine b 
9 elegraphers, who now _ have 
ting machines, and for a small ad 
lay ecure an additional in 
S hat ave them time, mental 
rk nd prove far more accurate 
laim that their machin 
pla n the telegraph field 
ewriter in the commercial we 
\nother illustration, and more details 
( o its fe res and construction will 
in a later issue of this Journal 
QUALITY ADVERTISING AND LOTS 
OF IT 
leces of advertising 
us each month, as specimens of 
ers skill and the ad 
we have 
ire fror the advertising a1 
e] of the Burroug 
Machine Company of Det 
sp mens is one containil 
graphy of William Seward 
ry storv is well told in few 
| along a s eldom taken b 
is handled most beautifu 
standpoint, and 


las a fitting sou 
in this wonderft 
’ 


who 


made¢ 
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Features 





Only Five Pounds 
Pull is Required 
to Operate Our 
Hand Lever 
Machine : 
9 ra) 
A Separate Cor- 
rection Key is 
Located at the 
Bottom of each 
Column of Keys 
Q Q 
All Totals and 
Sub Totals are 
Printed in Red, 
while Items are 
Shown in Blue : 
cA) ) 
No Extra Pull of 
the Lever is 
Necessary before 
taking the Total 
















‘PRINTS THOSE RED TOTALS” 


“4 


niversat 


Hand or Electric 











Features 


It Requires Ten 
Seconds to make 
a Hand Operated 
Machine out of 
the Electric: : 


Q v) 
Red Naughts at 
Head of the List 
Show that the 
Machine was 
Cleared: : 

o 2 
Columas can be 
Printed Any Dis- 
tance Apart to 
Suit Any Ruling 

eo 2 
Large clear 


Figures above 
the Key Board 
show the Total 
at all Times : : : 











Main Office 
and Factory: 


The World’s Best 





NOT E& =z 


Our Illustrated Catalogue will prove interesting 
to present as well as prospective users. 


SENT ON APPLICATION 











Universal Accountant Machine Co. 


AGENTS IN ALL PRINCIPAL CITIES 


3823 Laclede Avenue, St. Louis, Mo. 


Adding Machine 





ee 
ay 
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DON'T LICK STAMPS 


Don’t let the office boy lick ‘em. 
No need filling your mouth with impure, 

poisonous glue, which is bound to injure 

—, ae. AND OFTEN CAUSE EVEN 
ATH. 


the National Mail Stamper 


Cut about 
one-third 
actual 

size. 









With 2000 Capacity per hour, saves time, 
money and health. 


Better than a sponge cup, and a hundred- 
fold quicker. It’s a mechanical reproduction 
of the human tongue and finger and its work 
is infinitely neater and cleaner. A simple, 
durable device that cuts, moistens and 
sticks stamps of any denomination in exactly 
the proper place on envelopes or post cards 
alike. Your correspondence stamped b 
hand will show half the stamps on p sn | 
The envelopes will be soiled and blurred. 
Such a letter creates an unfavorable impres- 
sion. Start two boys to work. The boy with 
the NATIONAL will stamp ten letters, while 
your other boy, his mouth full of mucilage, 
his fingers gummed and soiled, is sticking 
one. Its reliability is guaranteed. 


THOUSANDS NOW IN USE. 


STICKS STAMPS N STRAIGHT 

STICKS THEM ON TO STAY. 

Saves hundreds of dollars wasted annually 
through stamps carelessly applied to mail 
matter and lost. Has everything to recom- 
mend it, nothing to condemn it. 


Clean. No gum on tongue or fingers. 
No soiled envelopes. 
Rapid. Its speed is ten times that of 


a person stamping by hand 

Accurate. Every stamp, no matter what 
its denomination, in its proper place 

Durable. Heavily plated metal parts, 
non-corrosive base, no wheels or intricate 
mechanism to get out of order. 

Reliable. Reliability guaranteed. Stamps 
never come off. Each one properly placed 

Simple. Easy to operate, sure of results. 
Any boy can run one. 
Makes the Stamping of Mail Matter 

Rapid and Easy. 

Also has a simple sponge device with which 
envelopes may be very quickly moistened 
and sealed. 


Price, express paid, $10.00 


HERE IS A QUICK SELLER BECAUSE IT FILLS 
A LONG FELT WANT K NEV ER BEFORE SUPPLIED 


The Wright Manufacturing Co. 


105-107 Reade Street, NEW YORK 





| 


| improper penholders, such as finger cramp, 








ES 
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‘COMMON SENSE” PENHOLDER 


The misfortunes happening by the use ot 


turning of the penholder, pressure on the 


are all 


middle finger, tiring of the hand, 

done away with by using this holder, as it 
is possible for anyone to shape the holder to 
suit his or her hand, which gives greatet 
ease to the writer. 





The printed directions for this new Ger 
follows: “For 
penholder to 
water, dip 


are as 


man importation 
Sense’ 


forming a ‘Common 
suit the fingers, take some boiling 
the holder in it for forty seconds, leave it 
then to cool on the surface for ten or fifteen 
seconds, then press the fingers on the holder 
the form is impressed; the 


until suitable 


| holder is then placed in cold water for one 


| minute to harden again. It will not chang: 
its form. 
This novelty is just being placed on the 


American market 











— 


Stop That Noise 








| 
| | 





F DO LPF BOA I 2 6 + 


IMPROVED 


“NOWSELESS. 
TYPEWRITER PAL. 


: PAT. JANUARY 7/902. 


4 
“4 

“_ 
A 





Stops Noise, Jar, Vibration and Bad Tem- 


per. Makes an Easy Touch. 


PRICE, POSTAGE PAID, $1.00 


R. 


135 Montgomery St., 


Manufacturers 
and Patentees 


E. REVALK & CO. 


San Francisco, Cal 


Agents Wanied Everywhere. 














KEEP YOUR HEALTH 


By using the 


Adjustable Spring Back Chair 





for 








STENOGRAPHERS AND OFFICE MEN 2 somo 


They rest your back and make work easy 
SatisfactionGuaranteed. Send forCatalogue 


NONE GENUINE WITHOUT 
THIS TRADE MARK 














The Davis Chair Co. 


S. N. McCloud, Mer. 
MARYSVILLE, 


AAA 


LOOK FOR TRADE MARK 
ON UPRIGHT UNDER 
BACK KEST 








OHIO 

















UNION CASH REGISTER | 


FOR THE MONEYS OF ALL NATIONS 








protect all our users. 


os KEYBOARD, automatic, instant- 
ly reset, simplest in construction and opera- 
tion, requires only a quarter of one turn of the 
crank, protected by strong patents and we will 


AGENTS WANTED in every city of the world 




















UNION COMPUTING MACHINE CO. 


! and 3 UNION SQUARE WEST, NEW YORK, U.S. A. 
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SMITH BROTHERS’ NEW 
BRANCH STORES 


L] g €.. Smith Ww 


THE 


Bros. Typew! 


have just closed for rental of 

hin irge store in Boston at 14 Mill 
street, in the Old South building ry 

S yf the st possible locations for 
a typewriter store in that city and th 
Smith Brothers announce their intention 
to fit orresponding manner 


If one may judge by their stores alré 


opened in various cities this promis 
¢ I Carrit ) 
The branch stores which th Smit 
S es installed ; all e1 
( ndsomely etied ry] 
New York branch, at 311 Broadway, 1s 
n a neighborhood identified with th 
activit\ of many years, i? 
hich the Smith Brothe 
\ po irl 
s in appearance with the best 
writer domiciles and has evet 
( { the mpliment that it was 
the st fitted typewriter place in New 
York, which is ing a good deal Phi 
C] store is located at 143 Wabasl 
avenu and like that in New York is 
ctively finished and furnished 
louble store of L. C. Smith & 
ros St. Louis is situated in the Frisco 
c n Ninth street. ‘T) 
risco building is not only a landmar! 
the center of a dis 
t . Ss tivity, where the 
represented. 
| tion of the Denver stor 
1047 | mpa street is admittedly on 
tl S ess stands in the c1 
Denver tore is also one of 
: nished in the Smit! 
syste lhe Detroit store, 
21 State street, corner of Griswold, has 
yn of the crowds that pass 
sies ehfares in five dirt 
Cleveland store is situated 
14s ‘rospect sti .. @ splendid location 
at 158 Pearl street 
ssa » have picked up quietly | 
representatives LL. C. Smith & Bros 
while an attempt was pending on the 
rt ter concern to se 
st desirable point. 
rious other large cities L. ¢ 
Smith & Bros. have nee. yffices. 
Che 1 nagers fof those territories who 
ir harge are negotiating for | 
ly desirable with those alrea 
secul It is apparently not the inte 
, e Smit] inshore te totak 
le ganization, locati 
yn of forces, which may 
their business advantage. Ir 
presentative of L. C. Smith & 
S ently s to the editor of t 
t nothing short of the best 
he best stores and the best fit 
9 uld be nsidered in the est 


rmanent bran 
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—) The | oe 
ammond Typewriter 





= 











Latest 
Achievement 
BRAILLE 
SHUTTLE 
For the Blind 


For ALL 
NATIONS 

and 
TONGUES 





The Hammond Typewriter Company 


69th to 70th Streets and East River, NEW YORK CITY, N.Y. 

























tO 





STENOGRAPHERS SAVE YOUR TIME AND PATIENCE GET AN 


, EVER READY ERASER HOLDER 


and your eras always be s place when you need it. Letter “A is an ELASTIC CORD and i - 
Ay) Stret h to any part ie pew ter with the slightest pull. It fastensto the base of any typewriter. Is 
\9) handsomely nickel-plated id is ornamental as wellas useful. Sent postpaid on receipt o 28 CENTS 


JERSEY ory, Med 





{0 J. MICHOLSON, 133 Ba yuilew Avenue, 








DO YOU SHIP BY FREIGHT ? 








Are You Certain You Get 
“Inside” Freight Rates?_) 


A traffic expert oeeny recovered $30,000 in overcharges for 
a Chicago merchant e merchant was paying the “out- 
side” rate. Do you know how toget the “inside” rate’ A little 
book ‘*‘Hew te Save Money on Freight, ** will tell you. 

It has been written by a traffic ex o has seen service 
on both sides of the fence—has worked in every department 
of railroad freight service and been employed by a wide 
diversity of shipping interests. 

As books go it isn’t much of a book; is not bound in buck- 


ram, hand-tooled or deckle edged, but its pages are full of 
the wisdom of experience on this question of freight charges; 
a wisdom that has saved money for others, an experience that 
is worth untold dollars to you. 

It gives you an inside view of railroad methods; it opens 
your eyes to advantages which are unknown to you and known 
only to a few traffic experts. 

It points out costly errors in shipping that you would not 
think of, and tells you how to avoid them 

It tells you how to get lower freight rates. Traffic managers 
wantit. Everyone else needs it. You need it. 

‘Its cost is $1; its value beyond estimate. Send $1 and get 
it. Use the coupon 


FREIGHT SAVERS ASSN., 
209 State Street, CHICAGO 


Attached herewith is $1.00, for which please send, post- 
paid, to address below ‘‘How to Save Money on Freight.”’ 

















Big Value 
in 


A Little Book 


Namie — 


Address aia 
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¢ RENT 
SELL’ 





TYPEWRITERS 


INSPECT £©°9o 





Rebuilt Machines at Wholesale —\ilustrated Catalogue on Application 


Special Wholesale Prices on Machines not Rebuilt 





Cylinders Recovered, All Makes, 50 cents 
TYPEWRITER PARTS-WRITE FOR PRICE LIST 


TYPEWRITER INSPECTION CO. 


Established 1892 


317 Broadway, New York City, N. Y. 
A. K. GOODRICH, Secretary. 








J. E. THOMAS, President. 

















PRESS CLIPPINGS 
Press Clippings on any subject from all the leading 
current newspapers, magazines, trade and technical 
journals of the United States and Canada. 


PUBLIC SPEAKERS, WRITERS AND STUDENTS 
can secure reliable data for speeches, debates, etc 
Special facilities for serving Trade and Class Jour For all Kinds of Writing Machines 
nals, Railroads and large industrial corporations “ee . 

We read, through our staff of skilled readers, a more Special Type for any Purpose 
comprehensive and better selected list of publica 
tions than any other Bureau. Manufacturers and Bus- 


iness Men can obtain advance tips of new business The Burns Typewriter 


opportunities. Lowest price consistent with good 


work. Write us about it. Send stamp for booklet ’ 
UNITED STATES PRESS CLIPPING BUREAU Com an 459 Washington Street, 
1334 Republic Building, Chicago, Ils. PaNy, BUFFALO, - N.Y. 

ntw YORA oanver SAN FRANCIECO 

















be desired. for th have been extet 





























TRADE MARK 






In case you desire to 
handle the “ BEST,” 
which is always 
cheapest in the end, 
put in a line of the 
“ INDELIBA” goods, 
the kind that never 
fails to give satisfac- 
tion. 





INDELIBA MFG. CO., Inc., Rochester, N. Y., U. S. A. 
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CHICAGO 
\s a prod center for the se\ 
lines of oft apphance Ss Uhicago can 


said to occupy the most prominent positio1 
Here is manufactured every concei\ 
device of office equipment, from the 
important specialties to the finest pieces 
office furniture, covering a wider diversit 
of articles and designs than can be four 
any other city of the country. 

In the Typewriter line the Oliver ( 
pany have demonstrated their abil 
handle the general business of a big writin 
machine industry with principal office: 
Chicago; the Fay-Sholes Company, 
making little effort with their typewriter 
alone, are the makers of what is today 
only successful combination typewritet 


adding machine known as the Aritl 
graph, and completing a trio of such 
ducers the Chicago Writing Machine | 
pany are marketing from here one of 
few meritorious machines sold at a low p1 


But a call on the Office Equipment Mai 
ufacturers located in this city will develoy 
the fact that Chicago is particularly wel 
supplied with producers in the loose leat 
book line, the articles they make includi 
everything from the smallest pocket pri 
book to the most elaborately bound ledge 
becoming acquainted with these lines is 
decidedly interesting occupation, and ob 


rT ter 


servation would indicate that great 
progress has been made in the develop 
of this branch of our business than in a1 


other line of office equipment. 


ent 





THE PERRY TIME STAMP 


It would seem that the older mode 


Perry Time Stamp would be all that « 


used and to the enti 
satisfaction of | 
ers. But not satist 
with making what | 
been considered 
isfactory Stal 
up-to date col 
are now ready to cde 
liver an improved 
vice which will p 
more than satis! 
tor\ 

lhe IQO5 
Stamp is a 
Finished in frost 
aluminut 
Bauer-Barrfed st 
yoke, it prese 


gO “l appearal 


pears to be 


ically pe rfect 





[he new Perry Stamp covers the esse1 

| points of merit in previous models 

any new teatures added. Being equip) 
with a special design high-grad 
winding clock mechanism, it auton 
changes time with the regularity of an Ele 


watch, so that the impressions mad 
printing dials can be read to the minute 
even less. upon close observation 

















We Couldn't 
Afford 


to spend our money here 
and in many other trade 
periodicals, just to invite 
you to send for samples and 
terms, if we didn’t know 
we had the goods you want 
at better prices than you 
are now paying. If we 
were advertising a box of 
carbon paper for one dollar, 
claiming it was worth four 
dollars, we could send you 
a box costing thirty cents; 
and if our ads were 
‘‘catchy’’ enough to secure 
a good many ‘‘dollars,’’ we 
could pocket our seventy 
cents per box profit and 
then strike a new field. 
We are not asking you to 
invest a dollar in a trial 
box of carbon paper: we 
are asking you 


Tolnvest Two Gents 


in a postage stamp. It 
costs us money to send out 
samples. Could we afford 
to send them gratis to all 
interested persons if our 
goods would not stand the 
test? We have already 
told you of some of our 
money saving methods, 
and we will tell you of 
others in due time; but 
don’t wait for us to tell you 
all ourstory. Write to-day 
for samples and prices. Our 
goods are their own best 
salesmen; they talk for 
themselves and talk con 
vincingly, and remember 
you are not advertising our 
brands for us when you 
push our goods. They are 
put up under 





Your Own Name and Trade-Mark 


and with every sale you 
advertise only yourself. 


The Bartelmez Co. 


26 Broadway New York, U.S. A. 














Please ention thie journal, 





OFFICE APPLIANCES 


1. 


It also prints indelibly the hour, day, | 


month and year, and by a separate dial reg- 
isters A. M. or P. M. when making the im- 
pre SSit nm. ‘1 he dials are secure l icked 
automatically the instant the printing plate 
moves to make an impression on any docu- 


ment or object—therefore it is IMPOS- | 
SIBLE to tamper with it or change the time | 


unless one has the regular setting key fur- | 


nished with each stan 
changeable only by the use of the key. 
One novel feature of the stamp is the ar- 
} 


} 


Ip The date also is 


rangement of the inking pad, which 1s sus- | 


pended directly beneath the printing dials. 


Upon the slightest pressure on the handle it | 


travels upward, comes in contact with and 
inks the dials, etc., on the printing plate, 
then drops away to the back as the printing 
plate descends upon the object to be 


| stamped. 


In the stock room and shipping depart- 
ment the value of the Perry Time Stamp is 


unquestioned. It promotes promptitude in | 


the filling and shipping of orders—and 
shows up the “soldier” in every case. 
\nother important use of the Perry Time 
Stamp is in the factory or shop for record- 
ing the actual time of commencing and 
completing each operation. Special dials 
are furnished, per cut, for this purpose, 
which read in hours and tenths of hours, 
thus greatly facilitating the work of the cost 
erk. These records can be made upon suit- 
able cards and sorted to bring all opera- 


tions of any job under one number and 


thereby obtain the actual cost « f labor on 
that particular job, which information is of 
highly practical value in figuring on like 


iobs in the future. 
The unconditional guarantee, backed by 
nanufacturers as well known as the Perry 











[ime Stamp Company, the 1905 Stamp will 
be a popular seller. C. M. Hill, an old 
Typewriter man of some distinction, fills 
the position of Assistant General Manager 
in the offices at 72 South Canal St., Chicago. 
— —————— 

| YOU WILL SELL MORE 


Typewriter Ribbons 


AND GET BETTER PRICES 
FOR THEM IF THEY 
BE PUT IN 


DECORATED 
TIN BOXES 


SAMPLES ON REQUEST. 











American Stopper Co. 
{8 Verona St. BROOKLYN, N. Y. 


TheLargest Maker of Tin Boxes outside the Trust 
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The 
Chicago 


The Typewriter that 
stands for fair play 





O one thinks that any type- 

writer is worth $100— yet 
that is the standard price. Every- 
one knows that highest grade 
machines can be sold at a fair 
profit for much less. 


$35 


is the price of the 
Chicago, the best 
machine at any 
price 
Yet a number of people by a 
kind of “trustful momentum” 
keep on paying $100—they are 
“not quite sure.” We have some 
“surety facts’ that will make 


your pocket-book laugh — better 
send for them to-day. 


Chicago Writing 
Machine Co. 
151 Wabash Ave., Chicago, Ill. 
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This 
Shows 
Closed 


Also 
Base 
Parts 


> 


‘‘AUTO 


hand 
No clamp is necessary. 
You can look straight ahead 
Every piece nickel plated 


Does not take up desk room 
Will not vibrate 


Here is a good 
Seller for all 
office supply 
dealers and an 
exceptional 
Seller asa side 
line for 
TYPEWRITER 
SALESMEN 
and 
RETAILERS 














We call it the 


Model : 
ARM EXTENSION eat ~ 






The note-book is “Hooked on" 


Will remain solid in any position. 


Automatic Stand Co., Joseph D. Su 


Here is a New Note Book Holder for 


STENOGRAPHERS 


It's the Only Note Book Holder that 


ELLS 


AND 


TAYS 
OLD 


The Kind You Can Put Out on a 


10 DAYS FREE TRIAL 


Want to Do So, And Then 








If You 


GO AND GET YOUR MONEY 


$2.50 
Besa ( This shows 


\ . arm 


MATIC’’ 


No. 3 
extended 
ou can 
bring your 
. notes into 
any posi 
tion 


\ desired, 

High—Low 

‘ Near— Far 
No 


a Vk ' 
\ 2s = Vibrations 





FACTS 


| No adjustment is necessary 





Saves 109 of Stenographer's time 


You can rest the back Stenogra phe rs say 


Dealers and 


Makes work easy | This is the best note-book holder 


You can turn to suit eyes and light I have ever seen."’ 


Always in its place Movable base or machine clamp extra 


You can swing, lower or extend note The ‘‘Holder’’ is snapped onto cover 


of book 


book to any position 










with one 


24} Sisay 


org 


ASBS YOM Saye 


su 








Ss 


Smedberg, 


60 Wabash Ave. 
CHICAGO, ILL. 
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} THE ROGUE’S GALLERY | 
i i i i i Ss 
WILLIAM EKORNB, ALIAS KENDALL, WYGAND, Ha 
HORTON, IRVIN WILSON, ALIAS E. R. CLA 
An ex-convict, having served 3% years H 


cured, on various plans, some twelve typewr 
different makes, Bradbury piano and $700 w 

of furniture. The machines were s I 
rom firms doing business in New York City, Chicag 


riting 


° 
f 
and Newark, N. J All the goods have been ited 
with the exception of some few typewriters, wl 
were disposed of t the typewriter dealers tl 
f whom disclaim any knowledge as to their w 
abouts 
ALI ( MINCKLER 

Another rogue making a specialty of writing 
chines, had recently secured some eight typew 
from various dealers Connecticut, pawning 
as soon as secured th loan shops in the sma 

wns of the stat This individual has 
been located, but wa nts are out for his ar st 


s reported tha I Ss moved towards Massa 
setts 
ALFRED T. Row ALIAS J. W. FISHER, ALIAS P 
& Co ALIA W. C. BisHop & Co 

4 student of the New York University Law S 
smart enough t hink he could se re goods on 
and dispose of them to his customers Had sé 
some eight machines from dealers in New York Ci 
Is now awaiting t 

There was at one time a young fellow engaged w 
the Oliver Typewriter Co. in New York who ab I 
with a check covering the salaries of the employ 
of the office He was never heard of agali R 
cently, due to the ver W > 
who is giving this trade his special atten 
fellow was traced board the battleship “Ala 
off Pensacola, Fla icting as captain's yeomar 
under an assumed name His parents did all 
could to shield the fe w, but after being sl 
his record, advanced enough money to cover ext 
for both machines and legal fees 

BELA CZOVEK 

about two 





months g 








Hungary Sect 1 yment in the same | dir 

cupled by a commercial school, and wit! 
time had burglarized the school, removing tw 
writers Two detectives, in disguise. arrested 
fellow in the act of offering one of the machines 
Broadway dealer 

FRANK [1 ALIAS HARRY Dan 

Arrested in San Antonio, Tex., for the 

typewriter from S. C. Hoyle 
GEOR C. PAPINEAT 
Had secured one Underwood typewriter fro rt 


& Martin Co., Bostor Sold the machine t L pe 
broker, who in turn sold it to unknown parties M 
Papineau’s address for some time to come will | t 
Norfolk County Jall 


FOR HONEST BUSINESS METHODS 


Remarking that it was a drastic measut 
but in the interest of honest dealing, | 
ernor Higgins has signed the Saxe 
bill, so-called, the passage of which b 
le gislature is said to have been chi fl 
to the efforts of District Attorney ] 
if New York [he measure is repr 
to be in respons« 
of the 
laws for the protection of sellers against dis 
honest buyers, and, in the words of the 
York Commercial, ought to be welcom: 
everybody engaged in honest trade 
York State. The act provides tha 
ever property sl be purchased on 
by the aid of a statement in writing 
to the purchaser's means or abili 
the purchaser shall at any time wi 
days after the ex] f 
upon re 


)a very general det 


business public for more string 


; 


credit, 
whom the property was 


his books of account upon w 


statement was made: failure to 1 
such books being esumptive ¢ 
fraud in the statement made in ohta 
credit. 

In New York City. not long ag 
commercial organizations ex] 
sums in a test case for bringing 
dishonest debtor of this class. It is the 


law will no d 
number of fraudulent cr 
to render the punishment of their 


t 


York Commercial’s opinion that 
bt ope rate fo 


dit staten nt 


asier and less expensive. 








Where's Your 
‘Phone Book ? | 





an Con nation Bracket in use 
pen 


@ Can you a/ways find it immedi- 
ately ? 

q No time lost, nor worry, if you 
have the American Book Bracket. 
Made in several styles — holding 
book and ‘phone, or book alone, 
as desired. Holds book open at 
any page. 

¢ Attaches to any desk, desk 


slide, wall or table. 





an Com! ition Book Bracket not in use. 


I k closed 


Sent on Free Trial. 





q May we send you, on two weeks 
free trial, one of these time- and 
space-saving devices? If you do 
not care to keep it, return it at our 
expense. 
@ We 


ofice improvements. 


20th-century 
Send for free 


have other 


catalogue. 
Liberal Terms to Agents. 


W - 1 proposit 





BRACKET CO. 
7 poeple PHIA 
London 


AMERICAN BOOK 


M 
945 Drexel Building 


x 


Please mention this journal. 





OFFICE APPLIANCES 


;WANT COLUMN} 


Ten Cents per Line of Seven Words 








“ 

THE BERKSHIRE TYPPWRITER PAPER CO., of 
Pittsfield. Mass... has just mpleted invent Have 
very desirable bargains in odd lots ypewriter 
OI request 


a. 


papers ‘Samp es sent 
SALESMAN WANTI 


D Cw r three g d sales- 


typewriter. 


rm wanted to sell new visible writing 

Address, with references, W I. Russell, Dallas, Tex. | 
WANTED, the sole agen for British Isles, of | 

carbons, ribbons and typewriter supplies, adding ma 

chine and office appliances Address B r Oliver, 

Typewriter Supplies Co., & Gracechurch § Lon- 

don, England 


repairman of 
Will go 
Appliances, 


POSITION 
typewriters 
out of town 


WANTED by experienced 
and other standard ma 


Address { D are Office 


265 Broadway, New York 
WILL GIVE RUBBER STAMP facsimile of signa 
re and wood cut for typewrite ribbons and carbon. 


Address P. O. Box 315, Galvestor rex 
WANTED. Man with thorough knowledge of type- 
writer | Must have backing to 


siness sufficient 


merit the redit of a wel estat shed business Ad 
dress Novelty Co 141 Hanove St Manchester, 
N. H 

WANTBDD After July 1 position | manager 
with 18 years’ experience with office appliances, Ad 
dress D. ¢ Baldwin, Jacksonville, Fla 

HOW MANY TYPEWRITER REPAIRMEN ARE 

J 3.? We are 


i getting up a Repair 
and addresses, 
an secure a copy of 
ryPEWRITER 
building, Chi 


THERI n the U. 8 
men’s Dir Send in y 
boys, and when c¢ 
the Pp t y at cost 


PAIRMEN,” 609 Postal Telegraph 
ro, Tl 


ectory name 


RI ; 
ag 
A SPECIAI capable typewriter 


PROPOSITION 


salesmen which should | resting to active 
met Particulars can f iined by addressing 
CHICAGO rYPEWRITER COMPANY rhomas 
Church building, Chicago, | 
$25,00 REWARD 
[wenty-five dollars reward will be for in 
formation tha W | t! ery of 
EACH *the fi ving Ing nes 
N 100,766 N 6 Re gton 
\ 108,569 N 6 Re gton 
N 5,17 N 8 Remington 
I N 8S wide ge macl is fitted 
with sn tv} nd be used rdinary 
work \ddress rres ence t 
J. N. HAIGHT, 
! ty, N. ¥ 


Fifth avenue, New York ¢ 


INCORPORATIONS 


Granger I File & Desk ¢ New Jersey Cap 
ital, $1 0 Ir rp tors. W. 8. Grange. I H. 
Grange, W i I and J. B. Ma Rockford, 
I] 

Tabulating Machine ( 25 Main eet East 
Orange N J Capita $100,000 l porators, 
Albert L. 8S Harry B. Tt é Samu W. Metcalf, 
all of East Orange 

I M. Rankin ¢ 7. g I Ca i $2.500. 
To manufacture ‘ les} nd f I ‘ Incorpo 
rators, Luthe M. R n. Walt Ada ind Wil 

im F. Pelham 

rhe |! tr Adding M { ( eland, 
oO} Capita evV,000 I 1 . W is 5 
Rogers, Warren R. Cox, ( es W. Pa Cc. Clif 
ton Wise and Albert W, Mayers 

D. M. Warinns ( Nashvill Ie Capital, 
$10.000 Ir ! itors. D. M. Warintr Logan A 
Rozelle, \ I’. Masor I I Meal Ww K 
Orndorff 

Cram Adding Ma ne ( S I [ Capital 
$500,004 1 tors, R ; E. Ca Edwin B 
( J. A. Lewis, A. G. Me ina 2 n \ 

ling is 8 ter ov W street 
f n 

Cot I Age New Y Capital 
100.000 Ir rporators. Jos¢ * I ‘rt B 
Bowmal and Charlies W ] i ] 1439 
Broad NX % y k ¢ y 

Chicago Recording Scale ¢ W keg Wis Cap 
it 50.000 Ir porators, ¢ N. Ea ! a ws 
W te ind |] Pr. Ea mal 
RIBBONS TO MATCH’ STATIONERY 

{ dre it 7 ‘ itest ? tl | | ss cor- 
resp is f tching the type- 

bbor with the color of the pa- 


per used, and one novel color effect is 
tionery, 
hter than 
stamps, 
ibbon matches his shade, and 
ink, 
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—— The 
Arithmograph 


oR 
Typewriter Adding 
Machine 














Writes, 
Tabulates, 
Adds 


It is an adding device, 
mounted on the Fay-Sholes 
Typewriter, not increasing 
its size or interfering in any 
way with its ordinary uses. 
When writing invoices, list- 
ing checks, etc., it willtabu- 
late and foot them as written 


SALESMEN AND DEALERS WANTED 


FAY-SHOLES COMPANY 
(27 REES STREET, CHICAGO 


Please mention this journal. 
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Grand Prize 
Paris 
1900 


The use of the 
Business 


Graphophone 
is rapidly becoming 
universal 


DROP 


New York 
353 Broadway 


Chicago 
8&8 Wabash Avenue 


Philadelphia 
1019-1021 Market St. 








Dictating to the Business Graphophone 


This is of Interest only 
to Busy Men 


ARE YOU A BUSY MAN? 























cc 


WILLIS SHAW 
CONTRAOCTORS:' MACHINERY 
NEW AND SBOOND-BAND 


171i La Sacce Sraeeer 


CHICAGO, April 20, 1904 


1LUMBIA PHONOGRAPH COMPANY 
No. 88 Wabash Avenue, CiTy 


GENTLEMEN:— 


off 


using them. 


bn 


callers during the 


tat 


dic 


time 


act 
an 
off 


an 
ga 


are so simple 


ha 


been using them 


I have been using Columbia Graphophones at my 


ice and home for nearly three years and I am still 


The machines are especially useful to a 
siness man whose time is occupied with customers or 
day, thus preventing him from dic 
ag to his stenographer 
ind the machines very useful in enabling me to 
tate forty or fifty letters in a very short space of 
after business hours, and this dictation is tran 
ibed the following morning by a typewriter operator 
d is ready for my signature shortly after I reach the 
ice 
I am thus enabled to keep my correspondence 
swered promptly, even though I am too busily en- 
ged during the day to dictate letters. The machines 
and easy to maintain that I doubt if I 
ve expended to exceed $5.00 in the three years I have 
The Graphophone is certainly a 


great help toa busy man 


Very truly yours 














San Francisco, 125 Geary 


Street 


K. D (Signed) WILLIS SHAW 
A LINE TO OUR NEAREST OFFICE AND 
REPRESENTATIVE WILL CALL 








Transcribing from the Business Graphophone 


Grand Prize 
St. Louis 
1904 


Isn't it about time 


YOU 
adopted the 


Business 


Graphophone ? 


A 


Columbia Phonograph Company (Gen’l) 


Boston 
164 Tremont St. 


Pittsburg 


615 Penn Avenue 


St. Louis 
908 Olive Street 





Slightly Used 


TYPEWRI TE RS 


-” Less Than Half Price 


500 machines of all the leading monlese 
an use only long enough to insure smooth-ru: gy 
adjustment. $90 to 6S. Shipped to any part of 
the U.S. on approval, subject to examination. Guar- 
anteed rare bargains such as no other house can offer 
you. 1000 new Visible Sholes machines built 
to sell for $65, our price while they last, $35- 
We rent all makes of machine sat $Zam nth and 

Send for our big catalogue list of typewriter bs re 
gains— Don’t buy ‘until you see it. 
Special offer to agents. Write today ' vefore 


our great factory clearing sale closes. 


ROCK WELL-BARNES COMPANY 


BIG DISCOUNT ON TYPEWRITER SUPPLIES 
190 Baldwin Building, CHICAGO, ILLINOIS 





all 


| TYDEWTtlers 725 





rvs oO makes 

All the Standard Machines SOLD or 

RENTED ‘NY WHERE at HALF 

MANUFACTURERS’ PRICES, allowing 

RENTAL TO APPLY On pr Shipped with 

privilege of examinat mag epee gue. 
T iter E CHIC 

ypewriter mporium CHICAGO 














Automatic Numbering 








IS “CLEANER AND ) MORE E ACCURATE 


THE COMMERCIAL 


IS 


The Strongest 
Simplest and Most 
Durable 
Is Automatically 
Consecutive 
Duplicating 
and Repeats 
at Will 


Steel Wheels 
Engraved 
Cast Frame 
Rigid 
5 Wheels, $5.00 
6 Wheels, $6.00 


SAVES TIME. 














LARGE CHARACTERS 
123456 
Fac Simile 


WM. A. “FORCE & COMPANY, INC. 
659 BEEKMAN STREET, NEW YORK 





























Please mention this journal. 
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™ GENERAL OFFICES 

















A. B. DICK COMPANY 


SOLE MAKERS OF 


Edison CMimeographs 


AND ALL SUPPLIES 


161-163 West Jackson Boulevard : - CHICAGO 
































To the Trade and Users of Mimeographs. 
Are wy U R ATTENTION has been called to the fact that certain of 


our customers have received circular letters from infringing 
manufacturers claiming that our patent covering typewriter 
 stencil-paper has expired, and soliciting orders for such mate- 
rial. The fact is that but one of the many patents covering our 
we) output has expired, this being patent No. 377,706, granted 
February 7, 1888. All of the other patents covering this material and owned by us 
are still in force and extend some years into the future, these including Letters 
Patent No. 525,675, granted September 4, 1894; No. 559,687, granted May 





5 7 
>, 1896; No. 563,355, granted July 7, 1896; No. 732,542, granted June 30, 
1903, and No. 732,564, granted June 30, 1903. Litigation is now under way to 


enjoin infringement upon our rights, and every effort will be made in the future, as 
in the past, to protect both ourselves and our vendees against the use of spurious 
and infringing material made, sold or used in violation of our patents. 

Quite apart from these patents, attention is called to the fact that the Mimeo- 
graph is sold under a proper license restriction precluding the use therewith of 
stencil-paper, ink and other supplies not of our production. The sole legal right 
to make and sell such supplies for use on said machine is vested in us, and this right 
has been repeatedly upheld by the courts in suits heretofore brought to enjoin the 
sale of spurious supplies for that use. 

We shall appreciate the courtesy of a postal giving the name and address of 
any person offering to sell infringing supplies for use on Mimeographs. 

Yours truly, 


A. B. DICK COMPANY 









































OFFICE APPLIANCES 


THE OLIVER RECORD 


Has Never Been Equaled 











The OLIVER offers a better opporiunity to wide-awakKe men 
than any other typewriter on the market. 
Look around you and see. 


Th 


“OLIVER 


Typewriter Co. 


General Offices, Monroe Street and Wabash Avenue, CHICAGO, ILLS. 
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